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OF AMERICA 
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Through its reinsurance affiliations the 
Excess Insurance Company of America 
ean supply LICENSED REINSURANCE 
for Maximum Capacity Requirements 
for all Casualty and Surety Lines 
Excess and Share 





Executive Offices 


84 William St., New York City 
Telephone: Beekman 0890 




















B RELIANCE AGENCY 


Connection Means 


—a direct agency contract, assuring more sub- 
stantial first year and renewal commissions. 
—participating, non-participating and guaran- 
teed dividend insurance with an adequate range 
of contract forms. 
—the Perfect Protection Policy which assures 
less sales resistance, lower lapse ratio and 25% 
to 40% more sales than is the case with the 
average life insurance policy. 
—the new Juvenile Policy which is now meeting 
enthusiastic public acceptance from coast to 
coast. 
—office facilities and furnishings provided in 
the Branch Office without cost. 
—greater opportunities for self-development in 
this fast growing organization. 
—prospect-finding service and newspaper ad- 
vertising. 
—prestige, as a representative of this strong, 
progressive institution which is the first to place 
$400,000,000 of ordinary life insurance in force 
in 25 years without consolidation or reinsurance. 

And what's more, it means PROSPERITY 
to hundreds of Reliance underwriters nation- 
wide. 

“Sell Perfect Protection and you'll sell MORE 
life insurance.” 

Profitable agency connections are open to 
men who can furnish satisfactory references. 
All communications strictly confidential. 


[RELIANCE LIFE 


Reliance Life Insurance Company 
Farmers Bank Bldg. 
Pittsburgh, Pa. 


























An Illustration of the 
Perfect Protection [Policy 








$ 50.00 weekly if disabled by 


accident. 


$ 50.00 every week for 52 
weeks if disabled by sickness. 


$600.00 per year in addition if 
totally and permanently disabled 
by accident or sickness. No more 
premiums to pay and no deduc- 
tions from the amount of life insur- 
ance due your family. 


$ 5,000 cash to you at age 


65, or 


$ 5,000 cash or a substantial 
monthly income in the event of 
natural death. 


$15,000 cash or $10,000 cash 
and a substantial monthly income 
in event of accidental death. 








Issued In Larger Or 
Smaller Amounts 


mez 








Mail This Coupon Today 


Gentlemen: Without any obligation, furnish me complete details on the Reliance Agency Contract. 
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The Pioneer Aviation Underwriter 


Horatio Barber Took Up Flying as a Hobby; 
Now He Has Other Hobbies Because 


Aviation Insurance Is His Business 


HILE hundreds of people look on, 

\ \ Colonel Charles A. Lindbergh takes 

off from Los Angeles with a distin- 
guishd passenger list, inaugurating a trans- 
continental air-rail service, which allows the 
country to be crossed in two days instead of 
the four or five required before by the all 
rail route. 

Down in Fort Worth, Texas, two youths 
remain in the air for over six days, setting 
a new refuiling endurance record. A month 
later, two Cleveland men shatter the record 
by several hours. Their record stands for 
only a few hours when two California fliers 
break that mark by something like three days, 
staying in the air for slightly more than ten 
days. Their motor was in good ‘condition 
when they landed. The refueling endurance 
flights bring out that long flights, with re- 
fueling on the way, are possible. The Califor- 
nia fliers, in the miles they covered, could have 
gone almost around the world. 

Two planes take off from Old Orchard, Me., 
one bound for Paris and the other for Rome. 
Storms force them into the Southern route 
and they both land at Santander, Spain, their 
fuel gone. The Rome flight was a scientific 
test, according to its backer, tending toward 
the inauguration of an air route from the 
United States to Italy. The flights indicate 
the possibility of transatlantic passenger flights 
if made in short hops. 
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By E. S. BANxKs 


These are some of the recent happenings 
in aviation. Events that indicate that aviation 
has long since dropped the swaddling clothes 
of infancy and now, in youth, is reaching out 
for the peaks of success. 

They bring to mind the remark by a man 
who is recognized as the greatest aviation 
underwriter in the world—Horatio Barber, 
president of the Aero Underwriters Corpora- 
tion, which controls the Aero Insurance Com- 
pany, Aero Indemnity, Aero Engineering and 
Advisory Service, Inc., and Barber & Baldwin, 
Inc. 


Aviation Insurance No Infant 
I was seated in his office located on the 
twenty-ninth floor of the Chanin Building, 42nd 
street and Lexington avenue, New York city. 
When you gazed out of the window, the East 
River seemed just beneath you while the 
Queensborough Bridge seemed but an arm’s 
breath away. 

I had made some remark about aviation in- 
surance being in its infancy. 

“T think that’s wrong,” Mr. Barber ejaculated. 
“T hear so many people say that aviation in- 
surance is in its infancy. And, after spending 
the last sixteen years in it, I cannot regard 
aviation insurance as an infant.” 

“Would you say that it was in its youth?” 
he was asked. 

“Ves,” he replied. “that would be about it.” 


Asked when he thought it would reach ma- 
turity, he said that he didn’t believe it would 
be before five or ten years. It would take 
that long, in his opinion, before aviation would 
take its place as a really important factor in 
commerce. 

Mr. Barber was the first aviation under- 
writer and also the first aviation policyholder 
in the world. 

He was born in England but boasts that 
he is an Anglo-American and is proud of the 
fact that the tradition of his family calls 
for one of them being in America. He tells 
you that one of his ancestors, Colonel Francis 
Barber, fought for the Colonies in the Revo- 
lutionary War, and that Barberton, O., is 
named after another relative. His father 
Charles Worthington Barber, and his forbears 
were large land owners in South Carolina. 
His eldest brother, Brig. Gen..G. W. Barber, 
C.M.G., D.S.O., played a big part in the 
World War. 

Horatio Barber is popularly known among 
his associates as “H.B.” and he seems to be 
an inveterate pipe smoker. 

My interview with him lasted for more than 
an hour and in that time I discovered that 
he is a man who can do many things at one 
time. He appears to be quick in reaching a 
decision. In that time, he interviewed two 
men, conferred with Vice-President Roome, 


(Continued on page 24) 
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ICE-PRESIDENT KINGSLEY of the 

Penn Mutual Life Insurance Company, 
Philadelphia, is the author of the following 
group of phrases which are borrowéd in bulk 
from the Penn Mutual News Letter: 

There are two sides to every question: your 
side and the wrong side. 

Don’t place too much faith in the early bird; 
maybe he’s been up all night. 

Standing on your dignity won't help you see 
over the heads of the crowd. 

The world is full of kickers, and that’s what 
most of us are kicking about. 

It is not absolutely necessary to grow sad- 
der as we grow wiser. 

The chains of habit are generally too small 
to be felt until they are too strong to be 
broken. 

A laugh is worth a hundred groans in any 
market. 

Life is full of uncertainties, chief among 
them being the so-called “sure things.” 

To be a fusser over trifles is a sure sign that 
moss is collecting on your cerebellum. 

Money may represent power, but the less 
money a man has the sooner the doctor will 
cure him. 

The fact is that the strongest man on earth 
is he who stands alone. 

A friend is one who when he sees you in the 
soup shows you how to swim out. 

In the matter of making mistakes most of 
use are willing to concede the superior industry 
of our friends. 

He who always wants his own way is soon 
left to travel alone. 

More dangerous than a little knowledge is 
much knowledge of things that aren’t so. 

Lost: A precious moment, set with golden 
opportunities. No reward offered, for it cannot 
be recovered. 

Million Dollar Producers bathe in the lime- 
light but it is the “Ap-a-Week” salesmen who 
have pooled the first hundred billion. 

Many a man gets a reputation for dignity, 
when he really is suffering from a stiff neck. 

High ideals are sometimes almost as unman- 
ageable as airplanes. 

More things would come to him who waits 
if they were not captured on the way by him 
who waits not. 

A great many people fail because they are 
so dead sure they are going to; it would be a 
shame to disappoint them. 

Time is money, provided you don’t spend a 
dollar’s worth of time trying to save a 
penny. 

If a man thinks in silence it doesn’t matter 
very much what he thinks. 
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lee one knows that a loan can be made 
on a life insurance policy. To do this 
however, it often takes a week or more to fill 
out the proper application blanks and mail them 
to the home office of the insurance company. 
But how many know of the policy that is 
good for the price of a meal or carfare the 
minute it is wanted. Perhaps those who re- 
member the insurance key ring of a quarter 
of a century ago may recall the possibilities 
it held along those lines. It was first brought 
to the attention of the writer a few days ago 
by two advertising men in the specialty line. 
They were discussing the old days and be- 
moaning the passing of the horse cars, hoop 
skirts and the insurance key ring. 
x * x 


St either of them the said ring might as 
well have been inscribed with the lucky 
piece phrase, “keep me and you'll never go 
broke.” The insurance rings, which according 
to one of the ad men were sold a company 
down on 23rd street, cost a dollar and bore 
the inscription, “the attached keys are insured; 
if lost the finder will receive a reward of one 
dollar when returned to the ................ 
Insurance Company.” 
x * x 
T was one of those mornings after the night 
before that the ad men were talking about. 
They discovered that they were without the 
convenience of funds; not even enough money 
for carfare to reach their daily victims. . . . 
An empty bottle in one pocket and a bunch 
of keys (on an insured ring) in another. 
* *x * 


: bottle was broken on a handy curb 
: the keys were immediately lost 
. and returned to the insurance company 
where the price of breakfast awaited the finder. 
The other ad man found them. 

In lamenting the passing of the insurance 
key ring, the ad men wondered why the com- 
pany went out of business. 

oe ai 
a is no doubt about it the way these 
poor convicts are treated in New York 
State prisons is a darn shame. Just think of 
it, they are not even allowed to bring their 
private cars inside the prison walls and the 
pleasant and healthful exercise of dancing to 
Paul Whitman’s orchestra in the company of 
the fair sex is denied them. If this goes on 
much longer, there will be other breaks. 
x * x 
HE lawmakers apparently have made up 
their minds that habitual criminals must 
go to jail for ife—and stay there. All of which 
is very much against the wishes of the criminals 
themselves and against the wishes of those nice 
sympathetic persons who cannot see anyone 
deprived of his freedom to play baseball, cricket. 
go to the movies, listen to radios, etc. 








NDERTAKING the automobile insurance 

education of its readers, McCall’s Maga- 
zine for July offers some sound advice in the 
article, “Is Your Automobile Insured,” parti- 
cularly stressing the fallacy of buying “bargain 
rate” policies. A coast to coast agency hook-up 
assuring the autoist of a speedy accident settle- 
ment, no matter how far away from home, 
a good claim service, and financial stability 
of a company, are the three important things 
to look for in buying automobile insurance, 
the magazine says. 


* * * 


66 DEQUATE protection is paramount in 

any insurance policy,” the magazine tells 
its readers. “In order that you may be sure 
to get such protection, there are several im- 
portant things to consider. Is the company 
financially stable? Is it a national plant with 
agents all over the country, or is it a local 
organization ?” 

x ok x 


“a you likely,’ continues the article, 

“to be inconvenienced if you injure a 
person in some town hundreds of miles from 
home and the local sheriff holds your car 
pending settlement? Or would you prefer to 
find an agent in the immediate vicinity who, 
after satisfying himself as to your credentials, 


_has the authority to release your automobile, 


and allow you to go on your way, leaving him 
to take care of the details of your accident? 


“Has the company a reputation for prompt 
action or is it inclined to delay? 


“Do not be blinded by bargain insurance, 
since rates are based on facts after a compila- 
tion of territorial hazards and are pretty much 
the same in all standard companies.” 


* * x 


O this I would add just a word of caution. 

Never confuse an automobile service con- 
tract with an insurance policy. People who 
buy service contracts often misunderstand the 
document. This can be avoided by READING 
YOUR POLICY CAREFULLY. 

‘ * * x 

MAN with an uncanny mania for juggling 

with figures produced pencil and paper 
and said to a friend: “Put down the number 
of your living brothers. Multiply it by two. 
Add three. Multiply the result by five. Add 
the number of living sisters. Multiply the 
Add the number of dead brothers 
and sisters. Subtract one hundred and fifty 
from the result.” The friend did it. “Now,” 
said the other with a cunning smile, “the right- 
hand figure will be the number of deaths, the 
middle figure the number of living sisters, and 
the left-hand figure the number of living 
brothers.” And so it was.—Tid-Bits (London) 


result by ten. 
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Chain Store Agencies 
LSEWHERE in this issue a news 


despatch from Michigan tells of 
the organization there of a formidable 
a combination of local 





agency merger 
agencies from three important cities. We 
hear a great deal of talk lately about 
“chain store methods” in the insurance 
business, but if any scheme fits 
neatly into the “A. & P.” way of doing 
business than the consolidation of local 
agencies in a string of cities we have yet 
to encounter ‘it. 


more 


If local agents start selling out to 
centralized agency offices it will mark the 
start of the most insidious kind of disso- 


lution of the American Agency System 
—the dissolution from within. Agents 


have complained, and with some justice, 
of the so-called “financial trend” among 
the companies and the tendency towards 
giant mergers and pools to handle certain 
classes of business, but such matters are 
actually picayune in comparison with the 
development of chain store 
agencies. It means, of course, the evolu- 
tion of local agents into local managers 
and a blow at that independence that is 
the very blood of the American agency 


possible 


system. 

Although there is a certain degree of 
pessimism, and some grounds for it, 
among the local agents in America today, 
it may still be said that the bulk of the 
insurance business in the counrty is con- 
trolled by the local agents and that no 
company of any proportions can get very 
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far without their help. In the last 
analysis, the agents do, therefore, exercise 
a strong influence with the companies, 
but it is questionable if they could exer- 
cise a similar control over the men in 
their own field, once the chain store 
system of agencies got under way. 

The National Association of Insurance 
Agents would be doing a wise thing if, 
at its Detroit meeting this September, it 
called upon the companies to act against 
the acceptance of business from such 
agencies. 





Terminations by Surrender and 
Lapse 

ry HE SPECTATOR, in this issue, 
I’ presents two tables, one giving the 
per cent to mean policies in force of ter- 
miunations by lapse for 28 life insurance 
companies for the twenty years from 
1909 to 1928, inclusive, while the other 
gives for the same period and the same 
companies the rate of termination to 
mean policies in force by surrender. The 
tables show that while there is a slight 
improvement in the lapse ratio, there is 
almost a corresponding increase in the 
The tables are worthy 
of consideration by agents and execu- 
tives, in that they indicate the tremendous 
amount of work which must be done in 
order to circumvent the waste occasioned 
through these two factors. The lapse rate 
as shown by this table for the year 1928 
was 3.41 per cent, as compared with 3.49 
per cent for the same companies in 1927, 
and 3.44 per cent in 1926. The table, 


surrender rate. 





which presents the record for twenty 
years as well as the rates for the four 
quinquennial periods and the total for 
the twenty years, shows that the highest 
lapse rate for the periods appeared in 
1921, while the lowest was obtained in 


1917. In considering the records for the 
different periods, it is noted that the best 
record was that between 1914 and 1918 
of 2.88 per cent. The highest rate was 
for the third period, from 1919 to 1923, 
or 3.64 per cent. The second highest 
lapse termination rate occurred in the 
five years ending in 1928, when it was 
3.38 per cent. This is four points higher 
than the general twenty-year ratio of 
3-34 per cent. 

The rate of termination by surrender 
was 1.88 per cent in 1928, as against 1.83 
per cent in 1927, and 1.73 per cent in 
1926. For the twenty-year period 1920 
reflects the best result, or I.19 per cent, 
while the opening year of 1909 showed 
the worst, at 2.34 per cent. In consider- 
ing the quinquennial averages, it is noted 
that there is a distinct decrease in this 
ratio during the first three periods, that 
of 1909 to 1913 being 2.11 per cent; 
from 1914 to 1918 it was 1.73 per cent, 
and from I9I9g to 1923 the average was 
1.50 per cent. The last quinquennial pe- 
riod, from 1924 to 1928, indicates a trend 
towards a larger percentage of sur- 
renders, with an average of 1.76, while 
the total ratio for the twenty-year period 
was 1.71 per cent. Undoubtedly this in- 
crease in recent years may be attributed 
to a tendency on the part of a number of 


Terminations Net 
TF Rate of Termi- 
By By By Revived Termi- nation 

Lapse Surrender Expiry Insurance nation by Death 
Pipe EMS cc8ks ices amdela tan elas 6.08 2.23 2.71 0.19 10.83 0.93 
IGPRBENE EMO: 8 ie civocr cee cwoeres 2.66 2.02 0.13 0.27 4.54 1.07 
Connecticut General................. 5.45 yy x 4 0.64 0.26 8.60 0.65 
Conmecticnt Mitstital. <0... .ccccccce 2.88 2.13 0.38 0.22 5.17 0.84 
ice aso: <:5 alsin co Sue in eee wee 3.74 1.84 1.52 0.21 6.89 0.77 
Equitable, Des Moines............... 3.47 1.85 0.51 0.33 5.51 0.51 
Guardian Life........... ph peer ae 3.24 1.80 0.95 0.20 5.79 0.61 
PR a bach ee os cenageraee te 2.94 2.03 1.16 0.09 6.04 0.83 
John Hancock Mutual...........6.0. 3.16 2.49 0.10 0.30 5.45 0.72 
Mathattaty Eales 25 66 ik. oR hos es 3.46 2.50 1.43 0.28 7. 1.34 
Massachusetts Mutual........ 1.64 2.31 0.41 0.33 4.03 0.75 
Metropolitan’ Life............. 3.99 2.20 0.05 1.09 7.23 0.68 
Mutual Benefit. .... Soleo Pahetaece einretes 0.66 1.82 1.26 0.02 3.72 0.93 
MAGI EAE. oo occces racbesn ees eee 2.13 1.68 0.89 0.09 4.61 0.95 
TN GEMBA TAO is osha wc eibien we home edas 1.93 2.06 0.66 0.19 4.46 0.90 
New England Mutual............... 1.40 1.36 0.43 0.14 3.05 0.79 
BS BN of) 5 pega aap rear ee 3.27 1.44 0.77 0.12 5.36 0.76 
Northwestern Mutual................ 1.17 1.23 0.90 0.13 3.17 0.91 
Mg Ie rrr Rare ear 2.91 2-26 1.33 0.30 6.22 0.66 
DEE RU ood oe BSS. a Phi0- 9 Niele a: so 1.80 1.70 0.90 0.06 4.34 0.97 
Phoemz Mutual. ....6 06660. 2.55 2.38 0.86 0.07 5.72 0.86 
Paepstent Semel ook ose od os ideddes 1.82 3.23 0.15 0.38 4.82 0.65 
| IA er Ore ie 4.33 1.16 2.19 1.32 6.36 0.69 
Seale NEMIMGEs bok 550 eos tive Habs oes ss 1.58 1.43 0.55 0.05 3.51 0.76 
"FUNGI so os case ee evece-. 5.82 3.17 1.00 0.10 9.89 0.62 
2.00 2.22 0.80 0.29 4.53 0.85 
2.68 1.58 1.89 0.13 6.02 1.22 
7.90 1.50 3.22 1.49 9.02 1.51 
POE Ss orca cE ae Oe tank aoe 3.41 1.88 0.91 5.62 0.76 


0.58 
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agents to transfer insurance coverages. 
While in some instances a change in cov- 
erage is beneficial to both policyholder 
and company, this situation must be 
watched most carefully by the companies, 
in order to prevent it from becoming an 
evil. 

In connection with this table there is 
also presented a supplementary exhibit 
which indicated that the rate of termina- 
tion by expiry for 1928 was 0.91; by sur- 
render, 1.88 per cent, and by lapse, 3.41 
per cent. As an offset is given the rate 
of revived insurance of 0.58 per cent, 
and a total net rate of termination for the 
28 companies of 5.62 per cent. In con- 
sidering the termination by expiry it must 
be borne in mind that this rate includes 
all strictly term policies. It was worthy 
of note that the total net rate in 1928 is 
5.62 per cent, against 5.54 per cent in 
1927, although only ten of the compa- 
nies individually show higher rates in 
1928. In order to grasp the importance 
of these termination rates, we have added 
this year a column showing the termina- 
tions by death for the same companies 
on the same basis. It will be seen that 
the death rate is 0.76 per cent, while the 
lapse rate is about three and a half times 
this rate, the surrender value over twice, 
and the expiry rate exceeds the death rate 
by 0.15 per cent. There is only one com- 
pany of the twenty-eight with. a higher 
death ratio than a lapsation ratio, only 
one with a higher death ratio than sur- 
render ratio, and fifteen having higher 
death ratios than expiry ratios. When 
we consider that the payment of death 
claims is the primary end of life insur- 
ance, the importance of the other termina- 
tions may be better realized. 

Many factors have a bearing upon the 
results of the individual company, and at- 
tention is called to them in the following 
paragraphs : 

The table considers only the ordinary 
business of the companies. The three 
companies which transact industrial as 
well as ordinary business include with 
their ordinary policies their intermediate 
business. These policies, being for 
smaller amounts, experience a much 
higher lapse rate than regular ordinary 
policies; further, the number of policies 
involved being much greater has the ef- 
fect of increasing the lapse ratio for the 
entire group of companies. 


Editorial 


Group insurance is excluded from the 
records of those companies transacting 
this class of business. 

The normal lapse rate of life and en- 
dowments varying, companies specializ- 
ing in either class have their rates af- 
fected thereby. 

Rapidly growing companies, because 
terminations by lapse arise principally 
from policies less than three years in 
force, are likely to show a high lapse rate. 

Some companies, by granting extended 
insurance on surrender policies, classify 
results of writing off of this insurance as 


termination by expiry. 

Some companies consider policies as 
terminated by surrender or lapse imme- 
diately upon the expiration of the grace 
period, and if these policies are renewed 
they are classified as revived. Other 
companies do not classify policies as ter- 
minated by surrender if they are revived 
before the end of the year. 

Companies which grant surrender 
values at the end of the first year have a 
lower lapse rate than companies not 
granting such values till the end of the 
second and third years. 
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policy-holders Insured for 
over 6%, Billions. 


Its assets amounted to over 
114 Billion Dollars. 


COMPANY 
51 Madison Avenue, Madison Square 
NEW YORK, N. Y. 





Nylic Public Service 


g Life Insurance is ‘‘public service.” 


It helps individuals to save and insures their life values against loss 
by death or by total and permanent disability. 


In order to earn interest on the policy-holders’ savings, it loans money 
to home-owners, to railroads, to owners of city buildings, to public 
utility companies, to the United States government, and to states, 


Probably no other institution serves our people singly and collectively, 
both as private individuals and as citizens, in so many vital ways. 


A company’s usefulness to the community is, therefore, largely meas- 
g ured by the number of people protected, the amount of insurance in 
force and the amount of its invested assets. 


As of January 1, 1929, the New 
York Life had about 2 Million 


NEW YORK LIFE INSURANCE 
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Publisher’s Announcement 


Appointments and Advancements in the Editorial and Statistical 
Staff of The Spectator Inaugurate a Program 
of Expansion and Greater Service 


was elected vice-president and general man- 

ager of The Spectator Company. The se- 
lection of Mr. Smith to this position was a well- 
deserved recognition of his excellent work in 
the various departments of The Spectator Com- 
pany, with which organization he has spent his 
entire business career. His promotion was en- 
thusiastically received by executives and agents 


I N March of this year Loughton T. Smith 





Loughton T. ‘Smith 


throughout the country, as well as by THE 
SpecTAToR staff, with whom he is a general 
favorite. 

Mr. Smith brings to his new position as di- 
tector of THe Specrator’s publishing organ- 
ization a wealth of experience, which is both 
comprehensive and specialized. Following his 
graduation from Adelphi Academy and his 
university course at Cornell University, he en- 
tered the employ of The Spectator Company 
in the statistical department. When trans- 
ferred to the editorial staff he covered the 
World’s Insurance Congress at the Panama Pa- 
cific Exposition in San Francisco, and has ever 
since been a valued contributor to the columns 
of Tue Spectator. On the death of John F. 
Bailey, treasurer, Mr. Smith was elected secre- 
tary, and assumed a prominent position in the 
sales department. His ability as a salesman 
was quickly proven, and as the business of THE 
SPecrator grew Mr. Smith was invested with 
increased responsibilities, and becoming sales 
manager, took over much of the organization 
work previously carried on by the president, 
Arthur L. J. Smith. A regular attendant at 


(Concluded on next page) 
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appointment of Thomas J. V. Cullen as 

editor of THe Spectator. Robert W. 
Blake, heretofore managing editor of THE 
SpEcTATOR, because of his increased duties as 
treasurer of The Spectator Company and super- 
visor of the various fire insurance publications 
compiled by this company, has found it expe- 
dient to relinquish his editorial work and de- 
vote his time exclusively to the publishing end 
of the business. 

The new editor of THe SprecraTor enjoys 
the unique distinction of having been a work- 
ing journalist, a trained accountant and a 
practical insurance man. A_ graduate of 
Fordham University in the class of 1911, Mr. 
Cullen entered the teaching profession as an 
instructor in classical languages in a New 
York State high school. Renouncing teaching 
in favor of newspaper work, he became a 
reporter on the Middletown (N. Y.) Times- 
Press, in connection with which his most 
cherished memory is an interview with Governor 
Whitman on the eve of Police Lieutenant 
Becker’s execution when a score of corres- 
pondents for the New York dailies were en- 
gaged in a fruitless effort to track down rumors 
of a last minute pardon. In 1915 he established 
his own general insurance agency in Orange 
County, N. Y., and began the study of account- 


— HE Spectator Company announces the 





To Our Patrons 


The appointments in the editor- 
ial and statistical department out- 
lined in the story on this page are 
the initial steps in the expansion 
program which has been under way 
since the affiliation of The Specta- 
tor Company with The United 
Business Publishers, Inc. 

It is anticipated that with intel- 
ligent re-organization such as this, 
and with the definitely planned 
and executed expansion of each 
department of THE SpPEcTATOR and 
The Spectator Company, day by 
day and month by month the re- 
sults will be reflected in providing 
a more readable and instructive 
business paper of insurance for 
our subscribers, a more effective 
advertising medium for our adver- 
tisers, and an even more valuable 
service to our customers, individu- 
ally and as a whole. 


fe ge a 
Vibrd ent. 


President. 











ancy and statistics with a view to becoming an 
actuary. Like many other young men of that 
period, his plans were disrupted by the World 
War, throughout which he served in the 
Ordinance cepartment of the United States 
Army. At the close of the war he found, 
in the employ of The Spectator Company an 
ideal opportunity to exploit his particularized 
training in three important branches of insur- 


Thomas J. V. Cullen 





ance publishing. As supervisor of The Specta- 
tor Company’s statistical publications and as 
editor of the Research Bureau of Insurance, 
his writings and analyses have been a strong 
feature of THe Specrator’s service for the 
past decade. Mr. Cullen will continue as chief 
statistician for THe SpecraTor in addition to 
directing the editorial policies of this paper. 

Further changes in the editorial and statistical 
staffs of THe SPECTATOR consist of the promo- 
tions of Robert W. Sheehan, assistant editor, 
to associate editor and Louis S. Fischer, 
assistant statistician, to associate statistician 
and the appointment of Frank Ellington, Harry 
C. Canaday and Albert T. White, Jr., as 
assistant editcrs in charge of the life, fire and 
casualty departments respectively. 


Robert W. Sheehan 

A native of Connecticut, Mr. Sheehan was 
educated at Trinity College, Hartford, and has 
also had the benefit of graduate studies in the 
English departments of Cornell and Columbia 
Universities. He broke into newspaper work 
with the Hartford Times and later established 
an advertising editorial service for financial 
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houses. He came with THE Spectator in 1926 
to take charge of the fire and casualty 
Monthly Bulletins and in the past three years 
has written 2 number of feature articles for 
the life, fire and casualty sections of the paper. 
Early this year he was made assistant editor 
of THe Specrator and now, in view of THE 
Specrator’s future program of expansion, be- 
comes associate editor and will assist Mr. 
Cullen generally in the editing of the paper. 


Louis S. Fischer 

Thorough training in accountancy and allied 
subjects at The College of the City of New 
York and eight years of practical experience 
in the statistical department of the Spectator 
Company are the qualifications which Mr. 
Fischer brings to the post of associate statis- 
tician. His ready and intimate knowledge of 
the statistical history of every insurance com- 
pany in the United States is at the service 
of all subscribers to THe SpecraTor at any 
time. 

Frank Ellington 

A native of Georgia, Mr. Ellington was 
educated at the State University there and 
gleaned his first knowledge of newspaper work 
on the Ellijay Times-Courier of which his 
father, was editor and publisher. He worked 
on other Georgia newspapers until the outbreak 
ofthe war when he enlisted as a private in 
the Regular Army. He was mustered out: a 
second ‘lieutenant of infantry and coming to 
New York, joined the editorial staff of the 
American . Trade Publishing Company where 
he was assistant editor of the Baker’s Weekly 
and other publications for seven years. After 
a brief. foray in daily newspaper work. in 
New Jersey he returned to New York to be- 
come assistant editor of THe SprcraTor in 
charge of life insurance. 


“~"" “Harry C. Canaday 
Harry C. ‘Canaday was “born in Jacksonville, 
N. C., and received his education at the Uni- 


IN SUMMER 


or in winter the representatives and 
policyholders of the Massachusetts 
Mutual enjoy not only the great re- 
sources and splendid facilities of this 
Company, but also that mutual counsel 
and co-operation which make every re- 
lationshp a definite advantage to all 
those who rely on our service. 





Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quar- 


ters of Insurance in Force 








versity of North Carolina. He worked on 
the Greensboro (N. C.) Daily News and in 
the insurance department of the Atlantic Coast 
Line Railroad at Wilmington. He came to 
New York to study art at the Grand Central 
School of Art and the Art Student’s League, 
later joining the staff of Tue Sprecrator as 
assistant editor in charge of fire insurance news. 


Albert T. White, Jr. 

Born and educated in New York city, Mr. 
White comes from a family in which the news- 
paper tradition is strong. His grandfather, 
Frank J. Price was formerly managing editor 
of the New York Telegraph and is now head 
of Price’s Business Papers, Inc. An _ uncle, 
Frank J. Price, Jr., is a director of publicity 
for the Prudential Insurance Company and is 
a well-known writer of fiction. Mr. White 
has been trained under some of the best editors 
in the profession and his reporting experience 
on the New York Telegraph, the Brooklyn 
Daily Eagle and the Miami (Fla.) Tribune 
qualifies him for his new undertaking as 
assistant editor of THe Spectator in charge 
of the casualty and surety department. His 
insurance experience was gained with the firm 
of Lupton A. Wilkinson, insurance publicity 


specialists. 


The Statistical Staff 


In addition to The Insurance Year Book 
Service and the annual statistical charts, the 








“A TOWER OF STRENGTH 


INSURANCE IN FORCE | 


TWO BILLION DOLLARS 


| 
cold atanl $488,958,000 | 


| Assets 
care 54,439,000 | 
Total Liabilities . 434,519,000 | 


Interest on policy pro- | 
ceeds, profits, etc., left 
with the Company. 


| FIVE AND ONE HALF PER CENT 


Total investments in United | 
States securities exceed 
$231,000,000 


Dividends to Policyholders increased 
for ninth successive year. 


| 
|SUN LIFE ASSURANCE | 
/COMPANY OF CANADA 











Spectator Company has always offered, through 
the columns of this paper, a unique statistical 
service in the form of underwriting and in- 
vestment tables published from time to time, 
which enable readers of THE Specrator to 
keep currently informed on the operations of 
the various companies and the trends the in- 


surance business is taking. These tables are 
accurately compiled under the direction of 
experienced and painstaking workers. The 
assistant statisticians responsible for this im- 
portant service are: Miss Anna Leone, for fire 
insurance; George J. Ploeser, life insurance; 
Charles A. Williams, casualty and surety, and 
James A. Sinnott, marine insurance. 


Vice-President Smith 
(Concluded from page 7) 
all the major insurance conventions throughout 
the country, Mr. Smith has a thorough famil- 
larity with the problems of the business, and 
the needs to which an insurance publishing com- 
pany should cater. 

It is felt that his most recent promotion: is 
well deserved, the result of hard work, con- 
scientious effort, and an abiiity to utilize, in an 
executive capacity, a complete knowledge of his 
business, gleaned from years of experience in it. 


Aetna Life Appoints Two General 
Agents 

Gordon Bell of Vancouver, B. C., Canada, 
was recently appointed manager of the newly 
created Vancouver general agency of the 7Ztna 
Life Insurance Company. The announcement 
is made officially by R. I. Clancey, Dominion 
superintendent of the AZtna Life in Canada. 
Mr.. Bell has represented the Etna Life at 
Vancouver for several years while with the 
Bell & Mitchell, Ltd., general insurance agency. 

C. S. Bell of Calgary, Alberta, Canada, was 
recently appointed manager of the new created 
Calgary general agency of the Etna Life. 
The creation of the new general agency is in 
connection with the extension of the ZEtna Life’s 
organization work in Canada under Mr. 
Clancey. 


UNQUESTIONABLY 


We have the finest disability contracts 
available today. A full line of non- 
cancellable, non-medical and other at- 
tractive policies. 


Some good territories may be had in 
Michigan, Pennsylvania, Indiana, II- 
linois, Missouri and California. 


Inquiries invited from underwriters 
who know the best. Liberal contracts 
to producers. 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Aathorized Capital, $1,000,000 
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Edward D. Duffield Listed 
Among Speakers 


President of The Prudential to 
Talk on Industrial Insurance 
at Washington 





Further Program Releases 





New Man on Firing Line to Gain 
Valuable Information from Talk 


by G. G. Terriberry 





Edward D. Duffield, president of the Pruden- 
tial Insurance Company of America, will 
address the National Association of Life Un- 
derwriters’ Convention at Washington, D. C., 
September 25-27th, on the subject, “The Mission 
of the Industrial Agent in the Era of the 
Second Hundred Billion.” 

Mr. Duffield graduated from Princeton Uni- 
versity with the degree of A.B. and later 
received the degree of LL.D. from New York 
University. As a young man he was active in 
the law and served both in the State Legisla- 
ture and as assistant attorney general. He 
entered the services of the Prudential Insurance 
Company of America on November 15, 1906, as 
general solicitor. His keen grasp of the com- 
pany’s affairs resulted in his promotion seven 
years later to become a fourth vice-president 
and on October 13, 1913, he was named a 
director. In February, 1918, he was made 
vice-president and associate general counsel 
and his activity among the field representatives 
of the company in that capacity was im- 
pressive. Following the retirement of Forrest 
F. Dryden as president the board of directors 
chose Mr. Duffield for that position. 

Mr. Duffield has always taken an active in- 
terest in governmental affairs particularly those 
relating to State administration, and is a leader 
in all movements designed to stimulate patri- 
otism and good citizenship. He is a forcible 
speaker and the announcement that he will talk 
on this important subject at the convention will 
be enthusiastically received by all members of 
the association in all parts of the country. 

“The Beginner in the Era of the Second 
Hundred Billion” is the subject of an address 
which will be given by G. Gilson Terriberry 
that will be of particular interest to the new 
man in the business. 
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Mr. Terriberry, who was former assistant 
manager of the insurance sales research bureau, 
was trained to be a mechanical engineer and 
was in various phases of manufacturing and 
consulting work before going to the bureau. 
It is this background of successful business 
experience to which Mr. Terriberry contributes 
his success in the life inurance business from 
the beginning. He has been selling life in- 
surance only a little over a year and has 
written approximately $1,800,000 of business 
and his average policy has been about $36,000. 


Six Months’ Production 





All Sections of Nation Fairly 
Represented in Period of 
General Prosperity 

The months of January and April led in life 
insurance production increase for the first half 
of the current year, according to records of the 
Sales Research Bureau, Hartford, Conn. The 
gain for January was 16 per cent, while April 
showed a 12 per cent increase. The survey of 
the half-year production shows that every sec- 
tion of the country shared in the prosperity re- 
flected by the gains. The Mountain States led 
all other sections with a gain of 17 per cent 
for the month of June and with 12 per cent for 
the six months. New Mexico had an increase 
for June amounting to the unusually high figure 
of 39 per cent. The New England, Middle 
Atlantic and the North Central States all 
showed a substantial increase for the same pe- 
riod. 

The twelve-month period ending June 30, 
1929, was a good period for life insurance. The 
production 
twelve months. 


country as a whole increased its 
7 per cent over the preceding 
Woman Agent Qualifies Early 
for Convention 
Mrs. Z. Z. Brown, star woman underwriter 
of The Lincoln National Life Insurance Com- 


pany, has again achieved distinction among the 








ladies, and also among a great many of the 
men, of her company by being the first woman 
representative of the company to qualify for 
the big convention trip to Quebec which The 
Lincoln National is offering its sales force 
in June, 1930. In addition, she not only led 
all the woman agents of the company for the 
preceding month but was listed eighth in per- 
sonal production among all agents. 
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Birth and Death Rate 
for 1928 


Department of Commerce Fig- 
ures Show Fewer Births While 
Death Rate Mounts 


Infant Mortality Higher 


California and Mississippi Share 
Highest Percentage for Deaths 
—North Carolina Heads 
Birth Rate 





Wasuincton, D. C.—The Department of 
Commerce announces that for the birth registra- 
tion area, exclusive of Massachusetts and Utah, 
the birth rate for 1928 was 19.7 as compared 
with 20.7 for 1927. In 33 of the 38 States for 
which figures for the two years are shown in 
the following table, the birth rates were lower 
in 1928 as compared with 1927. The highest 
birth rate in 1928 (27.5 per 1,000 population) 
is shown for North Carolina and the lowest 
(14.4) is for Washington. 

The same States. shown in the birth area 
have for 1928 a death rate of 12.3 as compared 
with 11.4 for 1927 and increases were reported 
in 36 of the 38 States. The highest 1928 death 
rate (14.5 each per 1,000) is shown for Cali- 
fornia and Mississippi and the lowest rate (7.4) 
is for Idaho. 

The infant mortality rate for 1928 represents 
an increase as compared with 1927, the rates 
being 68.0 for 1928 and 64.6 for 1927. The 
highest infant mortality rate (142.2) is for 
Arizona and the lowest (45.9) for Oregon. 

Infant mortality rates are shown for both 
years for 54 cities of 100,000 population or 
more in 1920. For 39 of those cities the 1928 
infant mortality rates were higher than those of 
the previous year, the highest 1928 rate (99.3) 
being for Nashville, Tenn., and the lowest 
(42.7) for Seattle, Washington. 


Successful Membership Drive 

J. Wade Bailey, retiring president of the 
Fort Wayne Life Underwriters Association 
and local representative of The Lincoln Na- 
tional Life Insurance Company of that city 
headed a membership drive for the Fort Wayne 
Association that resulted in an increase in 
membership of 3000% of the quota. 


Life Insurance 
















































































































































































































Just After Its Year 
N 
of Greatest Progress 
—this Company is establish- 
ing new records of produc- 
tion month by month. Splen- R 
did opportunities in nine 
Pacific Coast and Rocky 
Mountain States for indus- d 
a trious men with good rec- = 
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The Question and Answer Series of the Chartered Life $1,09; 
Underwriters’ Examination published in five installments in death 
THE INSURANCE FIELD, aroused such intense interest $30.01 
throughout the country that in response to the many re- : 
quests from our subscribers, we have reprinted it in book- Th 
let form. show 
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of the life insurance business, including Life Insurance ore 
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at the present rate are sufficient to pay off the in- plied his knowledge. Merchz 
debtedness in less than six years. This illustrates naa 
how one man made use of just one of the several ; . Off ial 
outstanding advantages of his Franklin agency con- = Single copy $1.00, postpaid = Capital 
e ° Al 
tract. Discount on quantity orders sete 
THE FRANKLIN LIFE INSURANCE 
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Heart Disease Principal 
Death Cause 


New York Life Statistics Give 


Complete Record of Pay- 
ments Since January 





Twenty-eight Million Gain 





Report for First Six Months of 
Year Indicates Continued 
Prosperity 





New York, July 26.—Indication of continued 
general prosperity is seen in the report of the 
New York Life Insurance Company that its 
new paid business for the first six months of 
1929 amounted to $511,074,600, a gain of $28, 
472,800 over the same period in 1928. As the 
public buys its life insurance with surplus 
funds set aside for saving and protection, life 
insurance business expands most when the 
people are earning a substantial margin over 
their current obligations and can foresee the 
probability of being able to continue their pre- 
mium deposits. The above figures, therefore, 
may be taken to indicate a significant up-ward 
trend in business generally. 

During the same six months the company 
had to decline 10,364 applications for more 
than $45,000,000 insurance on the lives of per- 
sons who were not insurable. 


Over $86,000,000 in Payments 


Payments to living policy-holders and bene- 
ficiaries in this period totaled more than 
$86,000,000. Of this amount there was paid to 
living policyholders more than $55,000,000 and 
to the beneficiaries of over 7,600 deceased 
policyholders more than $31,000,000 including 
$1,098,000 doube indemnity for accidental 
deaths. Of the totals above more than 
$30,000,000 were for dividends. 

The following statistics regarding payments 
show the principal causes of death of policy- 
holders, their occupations, ages, and the number 
of years in force of their policies: 


Principal Causes of Death Lives 
IOOEE ames Poh ahaa ictahe cacao bois eres Oar 1,334 
Influenza and pneumonia .........eeeeeeeee 1,193 
Cancers and tumors 735 





ACOHIGOERY © paras cis 6c 
BDROPIOKY osc sckre:<'s 2 457 
onsumption ........ 439 
DHGUES, GUERECE Coc onccaccaeeurensnewnoeee. 391 
Disease of the arteries 2... .0cscceccncsccscee 206 
BME gi couiott die "a a Ge pie eww. e'w' 6 sieials eSineieere's ae ae 20 
WRU OUHER “CAMBOR! s.52 dicielocvisé vale > bassineioscen te 2,295 
Occupation Lives Insurance 
Merchants and their employees 3,072 $16,714,892.93 
Mfctr’s and their employees.. 1,394 5,032,245.45 


Farmers and their employees 822 
ficial and professional men 732 
Cavitalister << cas. han deen 29 


2,169,715.65 
4,084,929.43 

385,634.07 
2,992,389.55 


7,644 $31,379,807.08 





Age at Death Lives 


30 years of age and under... 710 
Betweep 30 and 40 years.... 973 


Insurance 


$ 1,915,282.96 
4,162,782.24 


Between 40 and 50 years.... 1,576 7,459,944.63 
Between 50 and 60 years.... 1,925 9,255,967.39 
Mer GOo eco cease 2,460 8,585,829.86 





7,644 $31,379,807.08 
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Insurance 

$ 1,752,475.54 
1,685,921.54 
6,427,816.90 
8,125,988.17 


Years in Force Lives 
Died in first year of insurance 370 
Died in 2nd year of insurance 342 
Died between 3rd and 5th year 1,128 
Died between 5th and 10th year 1,741 
Died between 10th and20th year 1,736 7,332,927.90 
Died after 20 years ........ 2,327 6,054,677.03 


7,644 $31,379,807.08 
Included in the tables above 
were 862 women insured for $1,585,681.72 


Invests $86,566,626 

The company invested $86,566,626 in bonds, 
preferred and guaranteed stocks, and mortgage 
loans during the half year in the following 
amounts: United States Government bonds, 
railroad, municipal, public utility, industrial, 
and Canadian bonds, $37,507,804. Preferred 
and guaranteed stocks, $12,144,527. First 
mortgage loans on homes, and on business, and 
other properties, $36,915,015. 

The total investment of the company in bonds 
on June 30th was $662,004,887 ; in preferred and 
guaranteed stocks, $43,673,395; and in mortgage 
loans, $547,361,929. 





Division Honors Taken by New 
Agency Leader 

One of the interesting features of the West- 
ern and Southern’s extraordinary progress for 
the first half of 1929 has been Division C’s 
steady advance to the leadership under the 
direction of its new superintendent of agencies, 
Joseph D. Cassidy, who is serving his first 
year at the helm of this division. 

Mr. Cassidy’s success has resulted in his 
division leading all other divisions in ordinary, 
and with the lowest number of final accounts, 
fewest ordinary non-producers, smallest amount 
of overdue premiums, high percentage of col- 
lections and largest per-man ordinary pro- 
duction. His is the only division which has 
to its credit more ordinary and industrial in- 
crease than the company’s allotment requires. 





Completes Agency Tour 

E. G. Simmons, vice-president of the Pan- 
American Life Insurance Company, New Or- 
leans, La., has just completed a two-weeks’ trip 
on which he visited the company’s general 
agencies at Birmingham, Atlanta, Louisville, and 
Lexington. At each of the general agencies Dr. 
Simmons was the guest of honor at a luncheon 
at which the members of the agency were en- 
tertained. This was followed by an afternoon 
session. 

Pan-American Now Writes 
Non-Medical 

The Pan-American Life Insurance Company, 
New Orleans, La., announces to its field force 
that non-medical insurance not to exceed 
$3000 will be issued to old policyholders. 
who have contracts in force under two years. 
The announcement states that the applicant 
must have a standard policy with the company 
with examination and without the elimination 
of the double indemnity and special disability 
benefits within two years from date of applica- 
tion. Total insurance in force with the com- 
pany on this contract cannot exceed $9,000. 

This privilege is offered only to male appli- 
cants between the ages of 15 and 45. 


ll 


Metropolitan Directors 
Meet 


Vice-President Cox Reports 
Insurance in Force Now 
Over Seventeen Billion 


Million a Day Expended 
Payments to Living Policyholders 


Emphasizes Popularity of Life 
Insurance as Investment 








That the Metropolitan Life Insurance Com- 
pany carries approximately $376,000,000 more 
of life insurance on its books than the total 
amount of the United States national debt 
and that life insurance is making payments to 
living policyholders substantially larger than 
those made to beneficiaries of deceased policy- 
holders are two points brought out by Robert 
Lynn Cox, vice-president of the Metropolitan 
who presided at the regular meeting of the 
board of directors Tuesday, July 23rd. Mr. 
Cox presided in the absence of President Fred- 
erick H. Ecker who is now in Looking after 
the company’s European insurance business. 

The half yearly report, submitted by Vice- 
resident Cox, shows that the Metropolitan had 
$17,307,113,000 of life insurance of all kinds in 
force on June 30, 1929. This compares with 
the national debt of the United States of 
$16,931,000,000 as of June 30. Mr. Cox 
announced the disbursement of more than 
$183,000,000 to policyholders and beneficiaries 
between Jan. 1 and June 30 of this year. This 
sum of over one million dollars daily was di- 
vided as follows: $105,763,851 to living policy- 
holders and $77,517,728 in the shape of death 
claims and mortuary dividends. 

Mr. Cox said that the insurance company 
had returned to its policyholders $49,230,826 in 
dividends during the first six months of the 
year. These dividends, with the exception of 
$2,813,735 of mortuary dividends, were paid to 
living policyholders, substantially reducing the 
cost of their insurance. The company being 
a mutual company has no stockholders and 
therefore pays no dividends to stockholders. 

“The record for the first six months of the 
year shows that life insurance is becoming more 
and more a means of investment for policy- 
holders,” said Vice-President Cox. “It has 
long been the only certain way of creating an 
estate immediately, but, it was generally be- 
lieved that the policyholder had to die to win. 

“Now it is seen that the policyholder who 
lives to the maturity of his policy will receive, 
while living, in many instances more money 
than he has paid out in premiums.” 


Pilot Life Appoints New 
General Agent 
The Pilot Life Insurance Company of 
Greensboro, N. C., has recently appointed F. A. 
Porterfield as general agent at Fort Worth, 
Texas. 
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“In This Way We Measure” 


LIFE INSURANCE COMPANY may well 

measure its success by the good it performs 
rather than by great size. Through eighty-six years 
THe Mutuav Lire INsuRANCE ComMPANYy OF NEW 
York, the “first American. Company,” has measured 
its success by the scope, manner and degree of its 
service. In such a way it is measuring now as its 
service broadens. 


Issuance of contracts of all standard forms, sub- 
stantial dividends, income settlement provisions, 
Disability and Double Indemnity Benefits, and 
prompt payments and practices for convenience of 
members are embraced in its present service. 


It welcomes as field representatives those who 
know that success is according to the natural law 
of compensation—that the best comes to those who 
give out the best of themselves. 


The Mutual Life Insuraree Company 
of New York 
34 Nassau Street New York, N. Y. 


DAVID FP. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President 


an : 
Manager of Agencies 

















What Does It Mean? 


The first six months of 1929 showed a gain in business in 
force for the Peoria Life that was 85% of the gain for tne entire 
year of 1928—and practically equal to the whole year’s gain 
in 1927! 


Some remarkable records were produced during this period’ 
May, which is dedicated in honor of President Emmet C. May’ 
was the largest month’s writing in the history of the Peoria 
Life. June brought by far the largest month’s net increase the 
Company has ever enjoyed. 


What does it mean? Not that the Peoria Life has expanded 
its field: we have entered no new territory, established no new 
agencies. Not that our Agency Force has been so much in- 
creased: the number of our agents is only slightly greater than 
a year ago. 


This noteworthy progress is possible because the business of 
life insurance is good for good agents hvaing good policies to 
offer, and well supported by practical, thorough Home Office 
cooperation. 


The consistent, rapid growth of the Peoria Life since its 
organization—now nearing the $200,000,000 mark—has been 


productiveness and their earnings through the well-known all- 
round Peoria Life Service to agents. The Peoria Life grows 


made by capable, well selected agents, steadily increasing their 











because it does help its men make good. 


Peoria Life Insurance Co. 


Peoria, Illinois 























Do You Contemplate 
Making a Change? 


If you do you will want the best value 
obtainable to offer your prospects. Our 
new Universal Policy is a winner. Nine 
Policies in One. We believe it to be the 
most liberal and easiest sold policy form 
on the market today. 


Pays face of policy, plus all accumula- 
tions on Endowment or Limited Pay 
forms in case of death before maturity. 
No medical examination or loss of basic 
rate if changed back to Whole Life form. 


A profitable contract is available to men 
capable of appointing agents and manag- 
ing a territory. For further information 
address 


ADDRESS AGENCY DEPARTMENT 


National Life Company 





A mutual legal reserve company 
Home Office: Des Moines, Iowa 




















Writing Casualty Insurance 


Fidelity and Surety Bonds 
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Home Office: DAVENPORT, IOWA | 
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Detroit Life Increases 
Capital 


Stockholders Approve Reorganization 
Program—Directorate Enlarged 
and New Officers Elected 


Stockholders of the Detroit Life Insurance 
Company held a reorganization meeting last 
week and voted to increase the capital to a 
million dollars. The board of directors was 
also enlarged and many of the country’s lead- 
ing financial men are now included on the 
list of directors. 

W. Irving Moss and Mike M. Moss, of New 
Orleans, president and senior vice-president of 
Insurance Securities Company, Inc., the holding 
corporation owning a group of insurance com- 
panies transacting diversified lines of insurance 
business, were elected president and senior vice- 
president of the Detroit Life Insurance Com- 
pany. 

Jerome C. Saltzstein and Paul Korfmann 
were elected executive vice-presidents and the 
home office management of the company will 














rights. 





Scranton- Pittsburgh, Pa 


General Agency of a Pennsylvania Company | 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 











Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 














be in their hands. Since the affiliation oi the 
Detroit Life Insurance Company with the In- 
surance Securities group of insurance institu- 
tions in March of this year, the Detroit Life 
Insurance Company has entered, and is trans- 
acting business in several States other than 
Michigan and is securing a good volume of 





LIFE INSURANCE RESULTS FOR 
FIRST SIX MONTHS 


Year Total 
Ending Admitted 
Name and Location of Company June 30 — 
Bankers Life, Des Moines............ f 1929 125,961,626 
Calumet National, Chicago f.......... ‘ 1920 11 08 972 
Canada Life Assurance, Toronto...... ot ‘ 
92 a 
Conservative Life, South Bend........ { rn yen 
Conservative Life, Wheeling.......... { 1929 eae ot 
Cosmopolitan Life, Topeka........... } 1929 320, 177 
Detroit Life, Detroit................ i 1929 8,697,500 : 
Barmeéns Jile; Denver. e066. esiesis a ccesre 1029 . §,530,000 
Grange Tife; Lansing. ...666isese scans f st See 
Great Northern Life, Milwaukee...... \ 1920 4,938,932 
Guaranty Life, Davenport........... 139 S201 197 
Harvesteer Life, Dallas.............. { bp es 
Hawkeye Life, Des Moines........... j = ; 1 334,000 
Kansas City Life, Kansas City........ } 1929 " 
Lincoln Reserve, Birmingham......... } 1929 1,916,889 
Maritime Life, Halifax............... 1929 ee 
Mass. Protective Life, Worcester...... 1929 1,916,132 
Midwest Life, Lincoln. .............. { 1039 pecrert 
1929 a 
Montreal Life, Montreal............. 4 
New England Mutual Life, Boston. ... { 1020 228,633,242 
New World Life, Spokane............ { 1829 “s34772 
Pan-American Life, New Orleans...... oi panini 
dee 21,001 ,22¢ 
Penn Mutual Life, Philadelphia... { 1929 412,831,575 
as Sea 
Provident Life & Acc., Chattanooga... pres 4,165,405 
Reliance Life, Pittsburgh............. { 1929 
Security Mutual Life, Binghamton. 1029 
Springfield Life, Springfield........... { 1628 


o Ordinary insurance. g Group insurance. 
assets, capital, and surplus unavailable at this time. 
u Unavailable. 
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+ Company started writing business in March, 1929. 
b Ordinary and Group not segregated. 


Paid Paid 
Net Insurance Insurance 
Capital Surplus Written in Force 
3 3 $ 

Rnaciewe “suseaeaea o 58,000,000 o 907,000,000 
witieneeane. dgmmaade o 63,000,000 o 866,582,000 
600,000 991,717 o- 1,647,160 o 1,647,160 
a aueiae’ santeaisen o 66,373,995 o 797,331,352 
g 13,963,050 g 124,708,592 
acd DEED) aon AAAS o 63,059,743 o 731,267,321 
g 11,592,700 g 101,732,683 
reer o 64,803,067 o 29,075,857 
TORSOG. © évlaswens o 3,951,566 o 25,725,773 
325,000 409,009 o 4,957,888 o 41,110,628 
325,000 365,951 o 4,269,225 o 39,017,467 
100,000 66,165 o 1,281,750 o 6,407,000 
100,090 51,824 o 1,201,500 o 4,420,500 
500,000 500,000 o 8,871,116 o 76,715,592 
375,250 132,867 o 10,081,327 o 74,060,185 
100,000 k 50,000 o 1,487,793 o 15,223,023 
100,000 k 75,000 o 1,280,722 o 15,030,885 
400,000 u b = 3,180,429 6b 26,119,203 
200,000 u b 2,598,905 6b 23,651,513 
300,000 162,512 o 5,301,280 o 36,062,983 
250,000 115,000 o 3,983,000 o 32,404,870 
200,000 120,680 o 6,382,151 o 47,737,986 
200,000 78,279 o 7,472,156 o 45,418,271 
500,000 419,078 o 2,155,000 o 7,666,000 
500,000 421,962 o 2,021,000 o 4,644,500 
100,600 Rk 126,000 o 495,500 o 17,777,644 
100,600 & 112,000 o 519,500 o 7,379,015 
aieaeee: teesetees o 49,927,317 o 406,448,986 
supine ‘ates cue o 43,818,002 o 379,971,045 
105,620 100,000 o 2,954,094 o 15,264,183 
105,620 100,000 o 2,043,023 o 12,870,302 
250,000 u o 1,120,702 o 7,813,995 
249,079 u o 61,186,053 o 6,075,624 
300,000 345,637 o 4,318,750 o 22,992,590 
200,000 265,763 o 3,457,000 o 18,325,183 
300,000 194,874 o 1,697,059 o 24,842,356 
300,000 148,639 o 1,639,648 o 24,196,048 
Aeaeewed  iog@waware o  =§,238,291 o 36,753,966 
waseekeees g 275,100 
peta da <7. eens o 5,526,945 o 33,673,786 
we eieaa/s 20,630,200 o 76,798,107 01,161,099,872 
oe & 18,300,146 o 75,355,850 o 1,113,810,502 
1,134,500 683,359 o 3,823,356 o 48,124,602 
1,134,500 638,761 o 3,470,993 o 45,091,622 
1,000,000 1,168,919 o 14,448,368 o 172,812,761 
4 74,000 g 3,690,150 
1,000,000 1,059,338 o 15,427,380 o 164,603,828 
sae leer ana aes g 3,583,100 
Epes © u o 166,897,691 0 1,931,497,615 
SRG BSE u 0 125,650,313 0 1,759,075,916 
800,000 500,000 o 3,047,503 o 24,437,766 
g 9,489,600 g 14,412,218 
500,000 425,000 o Oo 22,331,682 





g 9,308,925 
0 422,894,056 
0 394,667,603 
o 113,774,605 
0 106,559,270 
o 69,334,702 
4,612,687 0 69,745,695 


1,000,000 
1,000,000 


3,597,430 o 
2,708,733 o 
600,000 o 
606,381 0 
228,549 o 
286,065 o 





a Figures for 
k Approximate figures. 


business from these new territories. Prior to 
March, 1929, activities of the Detroit Life 
Insurance Company were concentrated in the 
State of Michigan. The Detroit Life Insurance 
Company now has over seventy-six million 
dollars of insurance in force. 

The officers and full directors are as follows: 


President, W. Irving Moss; senior vice- 
president, Mike M. Moss; executive vice- 
president, Jerome C. Saltzstein; executive vice- 
president, Paul Korfman; vice-president, Morris 
Fishman; secretary, James D. Daty; treasurer, 


George P. Barnes; general counsel, Butzel 
Levin & Winston. 

Directors and their affiliations are: 

Edward C. Mahler, vice-president First 


National Bank, Detroit; Emmett F. Connely, 
vice-president Detroit & Security Trust Com- 
pany, Detroit; Henry M. Butzel, Butzel Levin 
& Winston, Detroit; Isadore Levin, Butzel 
Levin & Winston, Detroit; Luther D. Thomas, 
president, Fidelity Trust Company, Detroit; 
G. Hall Roosevelt, vice-president, American 
State Bank, Detroit; Laurence P. Smith, 
Bennett Smith & Company, Detroit; Charles 
Roehm, Roehm & Davidson Detroit, ; George F. 


Carroll, treasurer, Detroit Paper Company, 
Detroit; Jerome C. Saltzstein, executive vice- 
president, Detroit Life Insurance Company, 


Detroit; Paul Korfman, executive vice-presi- 
dent, Detroit Life Insurance Company, Detroit ; 
Morris Fishman, vice-president, Detroit Life 
Insurance Company, Detroit; P. K. O’Brien, 
attorney, Detroit; Dr. H. R. Carstens, medical 
director, Detroit Life Insurance Company, 
Detroit; J. Earle Brown, attorney, Lansing, 
Michigan; Edward C. Mitchell, Eagle River 
Fuse Company, Houghton, Michigan; W. 
Irving Moss, president, Insurance Securities 
Company, Detroit; Mike M. Moss, senior vice- 
president, Detroit Life Insurance Company, 
Detroit; Henry Feissenborn, vice-president, 
Union Indemnity Company New York city; R. 
S. Hecht, president, Hibernia Bank & Trust 
Company, New Orleans; W. W. Bouden, vice- 
president, Whitney Central Trust & Savings 
3ank, New Orleans; Sidney W. Souers, vice- 
president, Canal Bank & Trust Company, New 
Orleans; John Legier, president, American 
Bank & Trust Company, New Orleans; J. R. 
Peulicher, president, Marshall & Illsley Bank, 
Milwaukee, Wisconsin; John K. Thayer, Curtis 
& Sanger. Boston; A. D. Geoghogan, president, 
Wesson Oil & Snowdrift Company, New Or- 
leans: P. H. Saunders, Saunders Son & 
Company, New Orleans; Horace Brownell, 
treasurer, Insurance Securities Company, New 
Orleans: Charles Leftwich, secretary, Vaccaro 
Brothers & Company, New Orleans; R. E. 
Kennington, president, R. E. Kennington & 
Company,. Jackson, Mississippi. 
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1928 


Greatest Year in the History of 


THE COLONIAL 


with 
over 500,000 Policies in force 


Insuring over 


One Hundred and Five Million 
Dollars 


\— 





We issue straight life, endowment, double 
indemnity and disability policies, thus af- 
fording protection for the whole family— 
children and adults—through our Industrial 
and Ordinary departments. 











A Strong and Efficient Organization Devoted 
to the Best Ideals of Life Insurance Service 


THE COLONIAL LIFE INSURANCE CO. 


of America. Home Office, Jersey City, N. J. 











‘ Whrsieainmnciens change. Entirely 
new policies are needed as years 
pass to fit new insurance requirements. 


Issuance of new policies is therefore 
a measure of a company’s desire to 
keep pace with new conditions as they 
arise. 


Our new policies are demonstrating 


their value now in increased business | 


and in the enthusiasm of our agents. 


PHILADELPHIA LIFE | 


INSURANCE COMPANY 


111 North Broad Street 








Philadelphia, Pa. | 































GLOBE LIFE INSURANCE 
COMPANY OF ILLINOIS 


431 S. Dearborn St., Chicago 


POSE BARRY DIETZ WM. J. ALEXANDER 


President Secretary 





Successor to 


GLOBE MUTUAL LIFE 
INSURANCE CO. 





Incorporated 1895 


T. F. BARRY, FOUNDER 






































FIRE RE-INSURANCE 


CUA ELALA DTT PALATE 


Treaty and Facultative 
Re-Insurance Corporation 
of America 
60 John Street, New York, N. Y. 





President Secretary 
HORACER.WEMPLE  H.D.BURROUGH 


a] 
TOTAL ASSETS $2,154,292.71 


THRALUTTONNNAAAAENNAAAAAEEA 


DIVISION OFFICES 


Western Department Pacific Coast Department 
172 W. Jackson Boulevard 114 Sansome Street | 


Chicago, IIlinois San Francisco, California 
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Results 


PRODUCE REGULARLY 


58 Lincom Life Men have records of more than 50 wecks 


of steady production ~ ~~ 


38 have records of more than 100 Weeks .- -- 


20 have records of more than 200 weeks 


and 


TEE. LINCODN NATIONAL LIE 
MPANY, FE WAYS E_LIND, 





Old Colony Hearing Nears 
Close 


Realty Holdings Continue to Gain in 
Value in Testimony by Witnesses— 
Recapitalization Proposed 

Cuicaco, Itx., July 29.—The inquiry into the 
assets of the Old Colony Life Insurance Com- 
pany pursuant to the petition for a receivership 
filed by the State, drew rapidly towards its 
close here last week. 

The company produced some real estate op- 
erators of Florida to uphold its contention that 
the lands are a good asset. Also during the 
week the board of directors held a special meet- 
ing to discuss the proposal to issue the remain- 
ing stock of the company now nin its treasury, 
approximately 17,600 shares as the first step in 
a recapitalization of the company. 

However, the proposal did not meet with 
favor, largely due to the opposition of B. R. 
Nueske, president of the company, according 
to reports, and the proposal was referred to the 
company’s executive committee. 

Also there were rumors of an intervening suit 
by stockholders aiming to stop the instant hear- 
ing and to expedite either the sale or recapi- 
talization of the company. A suit asking for an 
accounting also is rumored. 

Irwin A. Yarnell of Lake Wales, Fla., who is 
familiar with the Old Colony rural proerty, 
valued it at $75 and admitted that he would pay 
$85 an acre under normal conditions if he could 
not get the land any cheaper. This valuation 
gave the 7760 acres of rural property an ap- 
praisal of $659,600 as compared with the .ap- 
praisals of $50,000 and $85,000 made by wit- 
nesses for the State. 

W. L. McNevin of Tampa appraised the rural 
property at $445,475 under normal conditions 
and estimated the value of the Tampa city 
property at $37,522. 





Writes 94 Applications in Month 

An all-time record of the Northwestern Na- 
tional Life of Minneapolis was smashed in 
June by Raoul R. Rutten, representing the 
A. W. Crary Agency at Cathay, N. D., when 
Mr. Rutten wrote 94 applications during the 
month. The former company record for a 
single month was 54 applications set in De- 
cember, 1927. 


THe SPECTATOR 
August 1, 1929 


John B. Parker Agency Secretary of 
National Life of U. S. A. 

Cuicaco, July 27—Promotion of John B. 
Parker from the position of assistant secretary 
of the National Life Insurance Company of 
the U. S. A. to the post of agency secretary has 
been announced by Walter E Webb, vice-presi- 
dent. Mr. Parker is a graduate of the Univer- 
sity of Michigan and joined the National Life 
in May, 1919, following service in the army 
during the world war. 


Revises Endowment Policies 





Life Insurance of Virgin’ Offers 
Policyholders Choice of ree 
Alternates in New Fo °: 

The Life Insurance Company Virginia 
has revised all of its endowment policies, so as 
to permit optional mode of settlement at ma- 
turity. Instead of withdrawing the matured 
policy in cash, the insured may elect one of 
thre eoptions. The following are illustrative: 

Option 2 


Option 1 Paid-Up Policy 
Paid Up Policy Subject to 


Age of for $1,000 Satisfactory Option 3 
Insured and Withdraw Evidence of Annuity 
at Maturity in Cash Insurability for Life 
BO a ares $715.03 $3,509.00 $49.93 
eee 589.97 2,439.00 61.35 
ee 373.08 1,595.00 97.16 
er 150.03 1,177.00 249.81 


Victimized by Series of Forged 
Checks 


Even Error in Printing Failed to 
Trap One Who Worked Middle 
West Hotels with Life 
Company Paper 
Forged checks bearing the name of the 
Bankers National Life Insurance Company of 
New Jersey and the National Bank of Com- 
merce, Tulsa, Okla. recently came to light 
after considerable funds had been illegally col- 
lected from hotels of the Middle West. The 
checks were signed by different names in each 
case and were ostensibly for weekly expense 
accounts, being in amounts of less than a hun- 
dred dollars. No arrests, have been made as 
yet but the authorities believe the work to be 
that of a well-known crook. Both the Wm. J. 
Burns Detective Agency and the American 
Hotel Association are investigating the clues 

thus far discovered. 








To Teach Insurance 





George Washington University Will 
Start New Course of Study This 
September 

Establishment of a general course in insur- 
ance in the George Washington University, 
Washington, D. C., as a part of the regular 
academic work of the university has been an- 
nounced by Dr. Cloyd Heck Marvin, president 
of that institution. 

The course, which will consist of lectures 
and recitations three times a week throughout 
the academic year, will be held on Mondays, 
Wednesdays and Fridays at 7.40 p.m., begin- 
ning in September. It will be given under the 
direction of Rainard B. Robbins, vice-president- 
actuary of the Union Labor Life Insurance 
Company, who has been appointed professorial 
lecturer in insurance. 

The course will deal with the historical 
background of insurance, classification of cov- 
erages and carriers, developments to meet so- 
cial needs, supervision by different States, pos- 
sibilities for life work in home office and selling 
field, with emphasis upon personal insurance, 
especially life insurance, including policy pro- 
visions, underwriting practices, home office or- 
ganizations, mortality tables and premium cal- 
culations, financial statements, methods of sur- 
plus distribution and selling methods. 


Massachusetts Mutual Life 
Adds General Agency 


Greater New York Office to Be in 
Charge of Sackerman & Lewis 

Melvin J. Sackerman and Gibson Lewis have 
been appointed general agents for the Massa- 
chusetts Mutual Life Insurance Company for 
Greater New York with offices at 16 Court 
street, Brooklyn, N. Y. The firm will be known 
as Sackerman & Lewis. They will pay special 
attention to the developing of brokers and 
prompt handling of this type of business. They 
will also build up a full-time organization for 
Brooklyn. 

These men are well qualified for this im- 
portant work having been connected with the 
Fraser Agency of the Connecticut Mutual for 
many years. Mr. Sackerman has been a mem- 
ber of that agency almost since it was founded, 
11 years ago, and Mr. Lewis for the last five 


years. 
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PER CENT TO MEAN 


TABLE NUMBER ONE 


POLICIES IN FORCE OF TERMINATIONS BY SURRENDER OF TWENTY-EIGHT LIFE INSURANCE 
COMPANIES FROM 1909 TO 1928, INCLUSIVE 

















| A‘ EBRAGES 
Names or CoMPANIES 1910 1922 | 1923 | 1924 | 1925 1927 | 1928 1914 ; 1909 | 1924 | 1909 
to to to to 
1918 | 1923 | 1928 | 1928 
Pete Tie. 66.ssis. sees a. 1.86 | 2.03 | 2.74 | 2.55 | 2.68 | 2.84 | 2.68 | 2.16 | 2.28 | 1.98 | 1.97 | 1.99 | 2.38 | 2.25 | 2.07 | 2.16 2.01 | 2.23 | 2.14 | 2.52 | 2.13 | 2.12 | 2.20 
ee A. 1.82 | 1.82 | 1.76 | 1.96 | 2.14 | 2.23 | 1.80 | 1.31 | 1.16 | 1.12 | 1.06 | 1.54 | 1.61 | 1.65 | 1.82 | 2.04 11 | 2.02 | 1. 1.70 | 1.41 | 1.99 | 1.75 
Connecticut General. ..| 1. 1.48 | 1.30 | 1.21 | 1.19 | 1.73 | 2.00 | 1.83 | 1.41 | 1.40 | 1.68 | 1.53 | 1.73 | 2.28 | 2.34 | 2.34 | 2.64 .56 | 2.77 | 1.33 | 1.69 | 1.96 | 2.59 | 2.15 
Connecticut Mutual...} 1. 1.56 | 1.85 | 2.49 | 2.50 | 2.36 | 2.62 | 2.00 | 1.67 | 1.60 | 1.61 | 1.42 | 1.86 | 2.16 | 1.91 | 1.88 | 1.93 -96 | 2.13 | 1. 2.02 | 1.81 | 1.96 | 1.93 
Equitable, New York..| 3. 2.83 | 2.48 | 2.17 | 2.08 | 2.13 | 2.32 | 1.95 | 1.75 | 1.41 | 1.50 | 1.50 | 2.09 | 3.09 | 2.36 | 1.97 | 1.77 .70 | 1.84 | 2.52 | 1.91 | 2.14 | 1.82 | 2.08 
© =i 
Equitable, Des Moines. | 0 0.59 | 0.95 | 1.21 | 1.04 | 1.40 | 1.41 | 1.38 | 1.18 | 0.93 | 0.73 | 0.85 | 1.11 | 1.65 | 1.64 | 1.69 | 1.64 2.10 | 1.85 | 0. 1.23 | 1.27 | 1.81 | 1.42 
Guardian, New York...| 2. 1.82 | 1.93 | 2.22 | 2.15 | 2.35 | 2.71 | 2.49 | 2.42 | 1.72 | 1.93 | 1.79 | 2.09 | 2.96 | 2.77 | 2.46 | 2.24 1.79 | 1.80 | 2. 2.33 | 2.28 | 2.06 | 2.29 
Home Life............ 2.61 | 2.96 | 2.87 | 2.82 | 2.65 | 2.74 | 3.04 | 2.78 | 2.35 | 2.22 | 2.17 | 2.02 | 2.25 | 2.82 | 2.00 | 1.83 | 1.81 1578} 2:68 | 2: 2.61 | 2.26 | 1.87 | 2.28 
John Hancock......... 1,64 | 1.72 | 1.79 | 1.88 | 1.78 | 1.84 | 2.10 | 1. 1.38 | 1.12 | 0.87 | 0.84 | 1.17 | 1.69 | 1.74 | 1.73 | 1.96 2.39 | 2.49 | 1. 1.59 | 1.33 | 2.17 | 1.80 
Manhattan........... 2.55 | 2.15 | 2.18 | 2.28 | 3.07 | 3.16 | 3.75 | 3. 3.83 | 2.59 | 2.61 | 2.25 | 2.58 | 3.78 | 3.42 | 4.11 | 3.47 2.68 | 2.50 | 2. 8.39% | 2.94 | 3.25 | 3.00 
Massachusetts Mutual.} 1.81 | 1.41 | 1.41 | 1.74 | 1.78 2.05 | 1. 1.80 | 1.41 | 1.28 | 1.27 | 1.48 | 1.77 | 1.85 | 2.02 | 2.13 2.32 | 2.31 | 1.63 | 1.92 | 1.67 | 2.20 | 1.91 
Metropolitan.......... 2. 2.78 | 3.77 | 3.79 | 3.30 2.73 | 1. 1.27 | 1.20 | 0.99 | 0 97 | 1.11 | 1.75 | 1.65 | 1.64 | 1.76 2.20 | 2.20 | 3. 1.80 | 1.31 | 1.98 | 1.81 
Mutual Benefit........ 1.61 | 1.40 | 1.48 | 1.52 | 1.34 1.60 | 1. 1.01 | 0.90 | 0.89 | 0.82 } 1.13 | 1.27 | 1.24 | 1.36 | 1.40 1.60 | 1.82 | 1. 1.25 | 1.09 | 1.56 | 1.34 
Mutual of New York...| 2.97 | 2.47 | 2.27 | 2.33 | 2.25 2.75 | 2. 2.17 | 1.77 | 2.00 | 2.48 | 2.78 | 2.72 | 2.63 | 2.73 | 2.34 1.78 | 1.68 | 2.45 | 2.387 | 2.54 | 2.06 | 2.33 
National Life 1.90 | 1.88 | 1.81 2.01 | 1. 1.41 | 1.22 | 1.21 1.20 | 1.54 | 1.69 | 1.66 | 1.71 2.14 | 2.05 | 1.85 | 1.63 | 1.388 | 1.85 | 1.67 
New E 1.4) | 1.30 | 1.17 1.43 | 1. 1.06 | 0.91 | 0.90 0.96 | 1.26 | 1.33 | 1.59 | 1.63 1.55 | 1.36 | 1.82 | 1.17 | 1.07 | 1.53 | 1.31 
See 2.02 | 1.70 | 1.70 1.75 | 1. 1.50 | 1.35 | 1.49 1.62 | 1.74 | 1.78 | 1.60 { 1.47 1.38 | 1.44 | 1.89 | 1.60 | 1.60 | 1.45 | 1.60 
orthwestern Mutual. . 2.14 | 2.26 | 2.21 1,97 | 1. 1.22 | 0.99 | 0.92 1.07 | 1.24 | 1.16 | 1.16 | 1.11 1.24 | 1.23 | 0. 0.92 | 1.03 | 1.17 | 1.36 
Pacific Mutual........ 2.28 | 2.06 | 1.77 " 2.22 | 1.94 | 1.42 | 1.10 1.29 | 1.91 | 2.05 | 2.12 | 2.28 2.32 | 2.28 | 2.02 | 1.97 | 1.81 | 2.28 | 2.06 
Penn Mutual......... 1.38 | 1.74 | 1.77 : 1.32 | 1.13 | 1.11% 1.46 | 1.61 | 2.19 | 1.79 | 1.64 56 | 1.70 1.62 1.54 1.69 1 64 
Phoenix Mutual....... 1.71 | 1.45 | 1.38 15 1.28 | 1.09 | 1.22 1.39 | 1.67 | 1.78 | 1.89 | 1.97 35 | 2.38 1.50 | 1.46 | 2.16 | 1.77 
Provident Mutual. .... 1.50 | 1.66 | 1.66 .40 2.13 | 1.75 | 1.81 1.93 | 2.56 | 2.34 | 2.38 | 2.49 il 3.23 2.32 | 2.13 | 2.79 | 2.31 
ee 0.81 | 0.85 | 1.04 .62 0.77 | 0.58 | 0.61 0.77 | 0.92 | 0.81 | 0.84 | 0.87 06 | 1.16 1.12 | 0.69 | 0.98 0.96 
State Mutual......... 2.12 | 1.82 | 1.65 .57 1.59 | 1.30 | 1.23 1.42 | 1.50 | 1.46 | 1.62 | 1.61 43 | 1.43 1.53 | 1.35 | 1.47 | 1.46 
eer 2.11 | 1.79 | 1.63 1.74 1.26 | 1.11 | 1.08 1.33 | 1.83 | 2.11 | 2.35 | 2.20 2.89 | 3.17 1.58 1.52 2.61 | 2.21 
Union Central......... 0. 0.69 | 10.9 1.90 2.36 | 1.77 | 1.54 1.55 | 1.74 | 1.82 | 1.91 | 2.19 2.37 2.22 2.13 1.63 2.20 | 1.80 
Union Mutual. ....... 1.15 | 1.01 | 1.64 2.07 2.65 | 2.48 | 2.82 2.52 | 2.71 | 2.56 | 2.25 | 2.27 1.61 | 1.58 2.61 | 2.70 | 1.95 | 2.15 
United States......... 2.26 | 2.81 | 2.43 3.46 4.51 | 4.38 | 4.06 4.21 | 4.23 | 3.38 | 2.63 | 2.15 1.38 | 1.50 4.28 | 3.88 | 1.85 | 3.04 
cob lan | oak ey Ferre Peery Seas PRES Ri Benes Mere) See eee ree reer Sess os ee 
Ave. (28 companies). | 2.34 | 2.16 21 2.08 1.48 | 1.25 | 1.30 1.42 | 179 1 1.70} £67 1 2 73 | 1.83 | 1.88 | 1.73 | 1.50 ' 1.76: 1.71 
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TABLE NUMBER TWO 
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PER CENT TO MEAN POLICIES IN FORCE OF TERMINATIONS BY LAPSE OF TWENTY-EIGHT LIFE INSURANCE 


NAME OF COMPANIES | 


Aetna Life............ 2.03 
BNMUPS. 2.00 0 ieccce 0.94 


Connecticut General. ..| 2.52 
Connecticut Mutual. ..} 1.40 
Equitable, New York. .| 1.49 


Equitable, Des Moines.| 3.43 
Guardian, New York...| 2.36 


Home Life............ 2.94 
John Hancock........} 5.51 
Manhattan........... 2.22 
Massachusetts Mutual.| 1.96 
Metropolitan. ........ 9. 
Mutual Benefit........ 0.§ 
Mutual of New York...| 1.4% 
National Life......... 2 
New England.........| 1. 
ak Oe 2.3 
Northwestern Mutual..| 1.6 
Pacific Mutual........ 2 


Penn Mutual......... 
Phoenix Mutual....... 
Provident Mutual. 

ee j 
State Mutual.........| 








ee 
Union Central........] 2. 
Union Mutual....... 
United States......... | 3.86 


Ave. (28 companies). ..| 3.17 
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INCLUSIVE 











88 | 3.29 | 4.58 | 

97 | 1.71 | 1.87 | 

21 | 4.55 | 4.90 | 

96 | 2.70 | 2.94 | 

83 | 3.44 | 3.86 

11 | 3.73 | 3.74 

10 | 3.10 | 3.44 

97 | 2.22 | 2.44 

08 | 3.68 | 4.46 

67 | 3.47 | 4.24 

85 | 1.66 | 1.82 

2| 4.71 | 5.24 

87 | 0.76 | 0.83 

35 | 2.32 | 2.58 

48 | 1.96 | 1.83 

02 | 1.60 | 1.81 

19 | 2.77 | 3.17 

44 | 1.30 | 1.37 

18 | 3.08 | 3.98 

9 | 1.82 | 1.87 

1 | 1.79 | 1.82 | 

33 2.41 | 2.45 

90 | 2.60 | 3.35 | 
ich toss, les 

43 | 4.23 | 4.77 | 5.00 
64 | 1.82 | 1.81 | 2.0. 
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62 | 5.45 | 
95 | 2.88 | 
16 | 3.74 
64 | 3.47 
62 | 3.24 
06 | 2.94 
47 | 3.16 
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70 | 1.64 
15 | 3.99 
73 | 0.66 
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20 | 1.17 
ol ines 
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63 | 2.5 

15 | 1.8 
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199) | 1914 | 1919 | 1924 ; 1999 














to | to | to | to to 
1913 | 1918 | 1923 | 1928 | 1928 
2.53 | 5.32 | 6.30 | 4.70 
1.24 | 1.89 | 2.46 | 1.75 
3.00 | 3.53 | 5.48 | 4.29 
2.24 | 2.81 | 3.00 | 2.56 
2.51 | 3.46 | 3.91 | 3.22 
4.28 | 4.28 | 3.51 | 3.70 
2.72 | 3.45 | 3.55 | 3.37 
3.21 | 3.32 | 2.74 | 2.97 
3.77 | 4.38 | 3.60 | 3.84 
3.47 | 4.26 | 3.82 | 3.48 
1.75 | 1.76.| 1.73 | 1.7 
5.39 | 6.45 | 4.11 | 5.41 
1.04 | 0.81 | 0.77 | 0.87 
1.95 | 2.31 | 2.40 | 2.19 
1.91 | 2.12 | 1.96 | 2.00 
1.86 | 1.98 | 1.58 | 1.63 
2.25 | 2.96 | 3.34 | 2.91 
1.44 | 1.37 | 1.26 | 1.37 
2.12 | 3.51 | 3.54 | 3.15 
2.11 | 2.14 | 1.85 | 2.12 
2.60 | 2.11 | 2.38 | 2.40 
2.93 | 2.66 | 2.24 | 2.54 
2.69 | 2.66 H 3.56 | 3 2- 
1.99 | 1.76 | 1.77 | 1.74 
| | 
3.57 | 3.96 | 5.45 | 4.84 
| 2.43 | 2.97 | 2:02 | 2.2 
| 2.41 | 1.86 | 2.29 | 2.14 
| 4.88 | 4.95 | 6.87 | 5.0 
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Michigan Rates Revised by 


Inspection Bureau 


Marked eduction Over Present 
Schedules for Non-Fire- 
Proof Dwellings 


Advantage to Stock Carriers 


Improved Fire Lose Ratio and Better 
Protection for Cities Make 
Reduction Possible 





LANSING, Micu., July 28.—Michigan agents 
were being notified last week by the Michigan 
Inspection Bureau of a number of rate re- 
visions on fire business, effective August 1, and 
constituting, in general, a marked reduction 
over existing schedules. The changes affect 
dwellings and other types of buildings not 
fireproof or sprinkled. 

For cities in classes one to six, which in- 
cludes all of the major cities of the State, a 
flat reduction of 15 per cent is made in all 
brick and concrete block structures except 
dwellings and sprinkled risks, the so-called 
Class 3-A. Brick, composition roof dwellings 
are reduced from 35 to 30 cents while frame 
dwellings with composition roofs are lowered 
from 45 to 40 cents. Brick dwellings with 
shingle roofs, however, are increased from 
12% cents to 45, while frame with shingle 
roofs are boosted from 53% to 55 cents. All 
dwelling exposures are also removed, eliminating 
a considerable share of the cost in congested 
areas where dwellings are within 10 feet of 
each other, each such exposure formerly bring- 
ing a 7%4-cent addition to the rate. 

Towns in classes seven and eight, or four 
and four and one-half under the old classifi- 
cation, obtain a reduction on frame dwellings 
with composition roofs from 55 to 45 cents, 
while the shingled rate stands at 65 cents. 
Dwellings outside protection or Class 10, the 
old class six, are increased from 72% to 75 
cents for frame with composition roofs while 
frame with shingle roofs are increased from 
85 to 95 cents. 

The reductions are made possible, it is under- 
stood, through the consistent betterment in the 
fire loss-ratio in Michigan over the past three 
or four years and the obvious improvement in 
protection in both cities and small towns. 
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New Fire Company Formed 
in Baltimore 





National Fidelity Fire Begins Busi- 
ness on August I 

3ALTIMCRE, Mp., July 29—A new company. 
organized by Dr. Henry L. Sinskey and How- 
ard C. Bregel, an attorney, has just been formed 
for the purpose of writing gre and marine, 
automobile fire and theft coverage, and will be 
known as the National Fidelity Fire Insurance 
Company. It has a capital stock of $500,000, 
par value per share $10. According to Mr. 
Bregel, who is general counsel of the new con- 
cern, all stock has been subscribed to. 

Active operations will be started by the new 
concern on August 1, as its charter has been 
approved and all necessary papers filed with 
the State Insurance Department. 

The board of directors, which is composed of 
some of the best known professional and finan- 
cial men in this city consists of Howard C. 
Emmonrs, vice-president of the Mutual Life In- 
surance Company of Baltimore; Howard C. 
3regel, general counsel of the State Mortgage 
Company of Delaware; Milton R. Lerch, 
realtor; Dr. Henry L. Sinskey; G. Edward 
Markley, president of the Belair Road Sup- 
ply Company; B. Wesley Gatch, president of 
T. B. Gatch & Sons, Inc.; Dr. Robert B. Bay; 
John L. Morton, H. P. Chandlee Sons Com- 
pany; Julian Adler, capitalist; Arthur L. Jack- 
son, general counsel, Mutual Life Insurance 
Company of Baltimore; Carl Born, president 
of Herman Born & Sons, Inc.; Edward Gross, 
clerk of the Criminal Court of Baltimore City; 
Daniel DePace, attorney, Wilmington, Del.; 
Morton Wolman, insurance; Theodore Chand- 
lee, president of H. P. Chandlee Sons Company, 
and Dr. Edward A. Looper. 

Morton Wolman, who is a well-known local 
insurance local insurance representative, was 
elected first vice-president and general man- 
ager at a preliminary meeting of the board re- 
cently, and other officers will be elected at a 
later meeting. 








It is anticipated that the changes will serve 
to put the stock carriers in a much improved 
competitive position with relation to the mutuals 
and non-affiliated carriers but some of the 
agents are contemplating the reductions rather 
ruefully in consideration of the reduced com- 
missions. 


Columbian National Sale 
Definitely Announced 


Organizers of New Monarch 
Fire Said to Be Purchasers of 
Lansing Organization 


Stockholders Apareval Request 


Previous Report, Branded as Pre- 
mature, Now Substantiated by 
Secretary Lyons of the 
Columbian 


LansinG, Micu., July 27—The Columbian 
National Fire of Lansing has been sold, sub- 
ject to the approval of the stockholders, to cer- 
tain interests in Cleveland, it was officially an- 
nounced here today by E. T. Lyons, secretary- 
manager of the Lansing company. 

A fortnight ago Mr. Lyons strenuously de- 
nied a report out of Cleveland definitely stating 
that the local company had been sold. He ex- 
plained, however, that an offer had been made 
for the assets and good will of the Columbian 
National and that it was being considered the 
same as had other offers coming from other 
sources in the past. He characterized the earlier 
report as decidedly premature in view of the 
decidedly tentative status of the situation at 
that time. The offer has now been virtually 
accepted, however, and will undoubtedly go 
through as it is considered of so favorable a 
nature to the Columbian National interests that 
the shareholders could not afford to reject it. 

While Mr. Lyons would not designate the 
Cleveland concern negotiating for the stock of 
the local company, it is generally conceded in 
insurance circles that the purchasers are the or- 
ganizers of the new Monarch Fire and Marine, 
backed by Otis & Co., big financial house. 

The offer for the Columbian National stock, 
Mr. Lyons said, amounts to $43 a share for the 
26,000 shares outstanding. The par value is $25 
so the present stockholders will realize a good 
profit by the deal. The stock, nearly enough of 
which has already been pledged to swing the 
deal, is being turned over the the Central Trust 
Company of this city, which is acting for the 
Cleveland interests. Notices were being sent 
out late this week to those stockholders not al- 
ready apprised of the deal and it is anticipated 

(Concluded on page 19) 
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Now It’s Agency Mergers 


Possible Trend Towards Great Agency 
Consolidations Seen in 
Michigan Merger 


KataMazoo, Micu., July 28—Insurance 
agencies may soon become “big business,” 
operated in chains rivaling the companies rep- 
resented, perhaps, in the amount of capital 
involved, judging from the trend indicated in 
the organization here recently of Michigan 
General Agencies, Inc. 

The new corporation is taking over four old 
agencies operating in three cities and while 
each unit will continue to represent its old 
companies and deal with them directly, the 
profits, obviously, will be split on the basis of 
stock owned rather than on the amount of 
business done by any unit of the group. While 
this consolidation is a relatively modest appli- 
cation of the “chain” principles, insurance men 
who like to believe themselves prophetically 
gifted, foresee larger consolidations in the fu- 
ture and some are alarmed at the prospect. 

The agencies included in the merger are 
Donald O. Boudeman and Farmers and Me- 
chanics agencies of this city, the Farmers and 
Mechanics agency of Battle Creek, and the 


Harvey Cooper agency of Muskego. The 
Boudeman agency’s business will be absorbed 
by the Farmers and Mechanics agency and 
Mr. Boudeman will withdraw from active 
participation in the management although re- 
taining a considerably stock interest. Officers 
of the new company are: George M. William- 
son, Kalamazoo, president and general manager ; 
I. Ray Winters, Kalamazoo, vice-president and 
secretary; Theodore Cooper, Muskegon, vice- 
president; Henry Cooper, Muskegon, treasurer ; 
Miss Elizabeth Heuer, Kalamafioo, assistant 
treasurer; Miss Grace Dwire, Kalamazoo, 
assistant secretary. The stock is divided among 
the principal officers and Mr. Boudeman. 


The new corporation was authorized to issue 
5,000 non-par shares. The total premiums of 
the four agencies concerned have in the past 
amounted to about $400,000 annually, and it is 
anticipated that this figure will be raised to 
around $500,000 by the personal brokerage 
production of Mr. Williamson and Mr. Winters 
which will be included under the new set-up. 


Virginia Rating Law Upheld 


by Corporation Commission 





All Stock Mutual and Reciprocal 
Fire Insurance Companies Must 
Be Members of Bureau 

RicuMonpD, Va., July 27.—Following an in- 
vestigation extending over the past twenty 
months, the Virginia Corporation Commission 
has upheld the rating laws passed by the Vir- 
ginia general assembly in 1928 as it relates to 
membership in a rating bureau. The com- 
mission holds that all stock, mutual and recipro- 
cal fire insurance companies operating in the 
State must be members of the rating bureau. 
The commission also holds tht all companies 
writing automobile fire and theft insurance shall 
become members. This decision sustains the 
text of the statute. 

The decision has nothing to do with fire rate 
controversy which has been raging in Virginia 
since the appointment of the legislative com- 
mission of five, 


Eugene G. Stuart Dies 
The insurance field will regret to learn of 
the death of Eugene G. Stuart on July 21. 
Mr. Stuart was Kentucky State agent for the 
Svea and the Hudson Insurance companies. 








American National Underwriters, 
Inc., Formed in Indiana 

Articles of incorporation have been filed with 
the Secretary of State in Indianapolis by the 
American National Underwriters, Incorporated, 
of Kokomo, Ind. The corporation has an 
intial capital stock of 12,500 shares having 
a par value of $10 and 125,000 shares having 
no par value. The corporation is formed “to 
act as business agent, financial agent and 
manager of any insurance company.” ‘The 
incorporators are Lloyd McClure, C. V. 
Haworth, Charles L. Hummel, W. E. Weller, 
James Burrows, Harry Broadick, W. W. 
Drinkwater, L. M. Knepple and W. W. 
Dimock. 


Travelers Capital Increase Ratified 
by Stockholders 

Stockholders of the Travelers Insurance 
Company at a meeting in Hartford, Monday, 
July 29, approved the increase in the com- 
pany’s capital stock from $17,500,000 to $20,- 
000,000. The directors of the company, on 
June 28, voted to increase the capital stock, 
subject to approval of the stockholders who 
met the next day. 

The stockholders approved the amendment to 
the company’s charter granted by the last’ 
legislature which permits increasing the capital- 
ization to $50,000,000. The company’s previous 
authorized capital was $25,000,000. 

The last previous increase in the capital of 
the Travelers Insurance Company stock was 
in June, 1928, at which time it was increased 


from $15,000,000. to $17,500,000. 
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Insurance News and 


Under a new and comprehensive schedule, 

prepared by Donnelly and Sproal, prominent 
agents of Hackensack, a policy of nearly $700,- 
000 has been written by this firm in the Queen 
Isurance Company of America for the period 
of five years, covering the various public school 
properties located in Bogota, N. J. About 
forty-five per cent of this amount is reinsured 
in some nine or ten of the local agents of 
Bogota. 
The compilation of the mortgage totals for 
Bergen County during the month of June, as 
prepared by the Fidelity Union Title and 
Mortgage Guaranty Company of Newark, N. J., 
shows a grand total of $9,463,156.05, divided 
as follows: 


Title and Mortgage Cos. ....ccsecseoes $1,900,368.00 
Re One nore 603,382.82 
TRSUTENCe COMBRNICRS © 6.o:<10.0<-019's564-40 50:08 492,300.00 
Building and Loan Associations........ 2,637 ,449.50 


3,829,655.73 


$9,463,156.05 


Miscellaneous (all other mortgagees)... 











A circular letter, addressed to various New 
Jersey boards, associations and agents by the 
Merchants Mutual Casualty Company of Buf- 
falo, N. Y., calls attention to the new Safety 
Responsible Law, relating to the interests of 
automobile owners, which becomes effective 
November 15th. This company writes multiple 
casualty lines, specializing in automobile cover- 
age with an immediate saving of fifteen per cent 
and an additional five per cent in the form of a 
dividend payable as policies expire. 





The new Graded Commission Classification 
list for New Jersey, issued recently by the 


Gossip in New Jersey 


Eastern Underwriters Association, has been in 
operation for a month and agents have had a 
chance to study and apply its somewhat compli- 
cated arrangement. Quite a number of agents 
have expressed themselves as unfavorable, not 
to the different grades of commission but to the 
manner in which the table is prepared. Their 
chief criticism relates to the numerous cross- 
references. This feature, they claim, makes the 
list rather troublesome to use for quick and 
practical service. A Bergen County agent, of 
long underwriting experience, has made a 
careful study of the schedule, separated the 
various classified commissions and produced 
an interesting and instructive tabulation. This 
shows that on the sheet published by the 
Eastern Underwriters Association there is a 
total of 172 items—162 under “Protected” and 
15 under “Unprotected.” When arranged under 
individual commission headings however, the 
list presents the following: 


Protected— 
rere cere 76 
PASTS RP et RBA gti ras 90 
PR gp Be cye Nchaceicis. courant ieene ae 114 
BO) fa Ssecscs stern asiete sles 31 
Unprotected— 
aie vols Se asiomea aioe oe 1 
2 1 RPE IA, shores RR 10 
LEG AEROS O none ar 4 


326 
FRANKForT, Ky., July 30..—Bush W. Allin 


of Harrodsburg, Ky., recently appointed In- 
surance Commissioner of Kentucky to succeed 
S. M. Saufley, Sr., resigned, has been elected 
president of the Burley Tobacco Growers Co- 
operative Association. 
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San Francisco Premiums 
San Francisco, Cauir., July 28.—San Fran- 
cisco fire insurance premiums are keeping an 
even pace, according to the figures of the Un- 
derwriters’ Fire Patrol of San Francisco for 
the six months ended June 30, published July 
25. The total premiums amounted to $3,236,977, 
as compared with $3,180,931 for the six-month 
period ending June 30, 1928. Comparison of 
the totals for the year from July 1, 1928, to 
June 30, 1929, with those of the year from 
July 1, 1927, to June 30, 1928, shows only a 
difference of $31,230. The total for the year 
ending June 30, 1929, was $6,144,918 and for 
the year ending June 30, 1928, $6,113,688. 
the six-month period ending June 30, 1929, 276 
companies are on the Fire Patrol list, as com- 


For 


pared with 250 for the six-month period end- 
ing June 30, 1928. The Home of New York 
has the highest premium income with a total 
of $110,611. The Liverpool and London and 
Globe was a close second with $109,168. 


F. I. Ettlinger on Western Trip 

Los ANGELES, CALtF., July 29.—Frederick I. 
Ettlinger, president of the Empire Fire Insur- 
ance Company of New York, accompanied by’ 
Mrs. Ettlinger, was a Los Angeles visitor last 
week. Following a several days’ stay, during 
which business was combined with pleasure, the 
Ettlingers left for San Francisco, where they 
will visit with the Leo Pockwitz Company, gen- 
eral agents for the company. 
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Columbian National Sale 
(Concluded from page 17) 
that the sale will be closed in a few days. Of- 
ficers and directors of the company are strongly 
endorsing the sale. The stock is said to be 
fairly widely distributed. Several large hold- 
ers, however, reside in this vicinity. 

While the Columbian National has not built 
up a huge volume of business it has been con- 
servatively operated under the present manage- 
ment and has established itself strongly as one 
of the few remaining independent companies of 
the Middle West having its own extensive 
agency plant covering a large share of the 
country. The company is admitted in 31 States 
and it has approximately 800 agents, Mr. Lyons 
said 
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1824 1929 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kylie, Medical Director 
Independence Square Philadelphia, Pa. 























In our Home Office Agency in Rhode Island every man is 
on salary and works directly for the Company. The de- 
finite income which this plan makes possible is appreciated 
by our agents. The agent is an integral part of the Home 
Office organization and has an opportunity to increase his 
income by commissons on excess business. If interested, 
write to— 


Puritan Life Insurance Company | 
Rhode Island 


Providence 


























EXPANSION 


This is the keyword 
in the program of development 
of ATLANTIC LIFE of Richmond, Va. 


Prospective General Agents, men who wish to 
throw in their lot with a strong growing company, 
will find that 


“Honestly, It’s the Best Policy.” 


ATLANTIC 

















C.. perfect harmony existing between 
Home Office and Field is one of the rea- 
sons why Illinois Life men are satisfied 
with their company connection. 


ILLINOIS LIFE INSURANCE CO. 
1212 LAKE SHORE DRIVE ~ CHICAGO 
Raymond W. Stevens, President 


























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 























FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 
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FOR GOOD MEN 


CBRoibbins, Fres. CB Svaboda; - 




































F cain RICHARDSON, United States Manager 


GENERAL BUILDING - 4t" & WALNUT STS. 
PHILADELPHIA 





























LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH , BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 
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Fire Companies Must File 
Rates for New Auto Law 


State Suggests An Endorsement 
Form to Extend Property 
Damage Protection 





Need Standardized Attachment 





Motor Vehicle Liability Policies Out- 
standing September 1 to Be 
Amended, Says Conway 





In order that fire and marine insurance 
companies writing motor vehicle _ liability 
policies may qualify to continue this line under 
the provisions of the Financial Responsibility 
Law in New York, Superintendent of Insurance 
Albert Conway has called upon them for the 
filing of their property damage rates for covers 
including the requirements of the new law. 
The State head also asks the companies for 
the formal adoption of an endorsement to 
be attached to policies outstanding on September 
1, which will extend the property damage pro- 
tection as provided in the new law. 

Under the provisions of section 94-i of article 
6A of the vehicle and traffic law of New York 
State entitled Financial Responsibility for 
Operation of Motor vehicles it is required that 
all motor vehicle liability policies shall be 
filed with the Superintendent of Insurance for 
his approval or disapproval. 

In his letter to fire and marine companies 
writing automobile business, Superintendent 
Conway says: “A standard form of endorse- 
ment for property damage coverage (for out- 
standing policies which will not expire until 
after September 1) is highly desirable. I have 
therefore had prepared a form of endorsement 
which I recommend for your consideration. 

“T shall not be in a position to certify to 
the Commissioner of Motor Vehicles concern- 
ing the acceptability of any company’s certifi- 
cate, until a copy of the endorsement form 
to be used on all such coverages, issued to be 
effective on or after September 1, 1929, has 
been filed as required in the law.” 

The endorsement prepared by the State In- 
surance Department and proposed by Superin- 
tendent Conway to be attached to the outstand- 
ing property damage policies of fire and marine 
insurance companies, reads in part: 

“This endorsement is to provide for the 
amending of the insurance coverage in the 
contract to which it is attached, to conform 
with the requirements of Article 6A of the 
Vehicle and Traffic Law. The purpose of the 
endorsement is to enable the company to file 
an appropriate certificate with the Commissioner 
of Motor Vehicles on behalf of the assured, 
under the conditions of Article 6A of the 
Vehicle and Traffic Law entitled “Financial 
Responsibility for Operation of Motor 
Vehicles.” 
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Company Agrees to Ten Per 
Cent Cut in Missouri 





Rate Reduction Asked by State Ac- 
cepted by First National of 
America 





St. Louts, Mo., July 29.—The First National 
Insurance Company of America with home 
offices in Seattle, Wash., has agreed to accept 
Missouri’s ten per cent fire rate reduction order 
of February 1, 1928, and to make refunds of 
excess premiums collected. The organization 
had begun its operations in the State two 
months prior to July 1, last, the date of ac- 
ceptance of the reduction terms, and the total 
amount of the refund will probably be negli- 
gible. 

The First National in accepting the ten per 
cent reduction order wrote Superintendent of 
Insurance Joseph B. Thompson as follows: 

“We are hereby filing a ten per cent re- 
duction fire rate as promulgated by the Missouri 
Inspection Bureau on business written by this 
company within the State of Missouri, effective 
on and after July 1, 1929. We will take such 
steps as you may designate to make the ten 
per cent refund to policyholders on all business 
written by this company from February 1, 
1928 to July 1, 1929.” 

Superintendent Thompson said the First 
National’s step was gratifying to the insurance 
department. “I am hopeful that it will be 
the forerunner of acceptance of the rate hv 
other companies which have been operating in 
this State,” he said. “This settlement was 
voluntary and it is gratifying to the depart- 
ment to note that the State’s right to regulate 
rates is conceded,” he concluded. 


Contrasted with the comparatively small re- 
fund the National has agreed to pay, the older 
companies in the State are faced with tre- 
mendous amounts in this regard, and it is 
improbable that the National’s action will be 
followed closely by the other companies, ap- 
proximately 41 in number. 

The General Insurance Company, also of 
Seattle, has agreed to make $11,000 in refunds 
under this provision. 


Pacific American Fire Executive 
Reports Progress 

Los ANGELES, CALIF., July 29.—Bringing news 
of lively business throughout the State, D. W. 
Pierce, vice-president and general manager of 
the Pacific American Fire Insurance Company 
of Los Angeles, returned recently from a tour 
of the company’s agencies on the coast. 

Mr. Pierce reports that after allocating $198,- 
000 to reserves, the Pacific American increased 
its net surplus by $106,000 during the first six 
months of the year. In addition the company 
wrote more business for the same period than 
it had anticipated for the entire year. The 
company has just been licensed in Oregon and 
New Mexico and is already writing business 
in the former State, which is being handled 
from the home office. 
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Agents Association Plans 


Big Gathering 


Largest Attendance in History 
Anticipated for Annual 
Meeting at Detroit 





Business Developmentthe T heme 
Constructive Program Which Will 
Aid Members in Conducting Their 


Business Is Aim 





From present indications the convention of 
the National Association of Insurance Agents, 
which is to be held in Detroit next month, 
will have the largest attendance of any meet- 
ing ever held by the association. 

Undoubtedly much of the keen interest that 
has already been manifested in the meeting is 
due to the business development theme of the 
1928 convention. That theme is an illustration 
of the seriousness with which agents view 
their business and conventions. also of the 
desire of the National Association, a service 
organization, to assist its members. 

Conventions are, in one respect, gathering 
places where men engaged in the same business 
or profession meet to obtain and exchange 
ideas that will make them better business and 
professional men. That is the reason behind 
the choice of the convention theme last year, 
and why it is being continued this year. It 
may be well to recall at this point a motion 
made by the resolutions committee at the con- 
vention in West Baden. 

“This Business Development Convention has 
been outstanding in the annals of the National 
Association of Insurance Agents. Our cordial 
thanks are extended to the administration for 
the stimulating program that is bound to re- 
sult in a greater volume of business for us 
all. We express the hope that this policy 
will be continued in the future.” 

Interest in the meeting has spread across 
the United States border, and agents of Canada 
are expected to be on hand in a sizeable group 
under the leadership of President Cecil Bethune, 
Ottawa, of the Ontario Agents Association. 

On the day of the breakfast conference the 
past presidents of the National Association, to- 
gether with their wives, will be the guests at 
dinner of the National Executive Committee 
and their wives at the Book-Cadillac Hotel, 
convention headquarters. This dinner will be 
followed by the annual National Association 
ball. 

The subjects of discussion are an important 
part of a convention. Among those that will 
undoubtedly stimulate the members are the 
following: The trade association movement; 
compulsory automobile liability insurance; 
installment payment of premiums; agents’ 
finance companies; joint and individual ad- 
vertising ; the financial trend and what it means 
to the local agent; commission, rating and 
classification changes ; production branch offices ; 
aviation insurance. 
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American Re-Insurance Co. 


of Pennsylvania 


New York, N. Y. 


67 Wall Street 


Assets - - - - $6,126,055.17 
Capital and Surplus - - 2,341,106.71 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - 3,284,948.46 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direct-writing Insurance Company 





Qualified before U. S. Treasury and Licensed by Principal States 


}| Finanelally Strong Conservatively Managed Liberal Coatraets 
CORRESPONDENCE INVITED 
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A PROGRESSIVE 


SURETY and CASUALTY 














COMPANY 





TTT es ee eee re co ec cece cee acre esa 




















To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for money- 
making NOW aud creating a competency for the FUTURE. 


For Contracts and Territory, address 


“4 M. HARGROVE, Chairman of the Board 
i~ 2 


L. STARK, President BEAUMONT, TEXAS 




















Opportunities 


The possibilities for business are 
bounded by the extent or variety of 
the service you have to sell. 


This reliable and progressive company has 
these advantages for its agents . .. well estab- 
lished reputation for reliability . . . all the 
newer forms of insurance protection...com- 
plete co-operation with agent. . . prompt ad- 
justment of all just claims. . . satisfied clients. 
With these golden opportunities it is little 
wonder that insurance agents are attracted 
to the P. F. & M. proposition. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia 








| 


Puen 

















REINSURANCE 


REINSURANCE COMPANY 
SALAMANDRA 


of 
COPENHAGEN, DENMARK 


NORTH STAR INSURANCE 
COMPANY 


of 
NEW YORK 


HAMBURG-AMERICAN INSURANCE 
COMPANY 


of 
NEW YORK 
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MEINEL & WEMPLE, Inc. 
Manager 


469 Fifth Avenue New York, N. Y. 
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When an Individual Signs as Surety 


Liability of Surety on Fidelity Bond for Loss 
from Incompentency Illustrated in Court 
Case Involving Bank Cashier 


HEN a responsible business executive 
\ \ signs as surety on a fidelity bond, 

and plenty of them do, it’s nobody’s 
business but his own. In other words, if he 
feels impelled, for personal reasons or other- 
wise, to perform the services of a surety com- 
pany, there is nothing in law or ethics to pre- 
vent. 


However, it is probable that nine-tenths of 
such bonds are signed under the impression 
that the surety is liable only for loss caused by 
the principal’s dishonesty, and if the true scope 
of liability were realized prudent business execu- 
tives would be very loath to sign them. For, 
by seeming weight of authority, a surety on a 
fidelity bond not only stands back of his prin- 
cipal’s honesty, but his competency in the per- 
formance of his duties as well. 


In the light of this, a loss caused by the un- 
intentional incompetent acts of a principal may 
render the surety liable. The application of 
this rule, and the reasoning upon which it is 
based, is illustrated in a striking manner in the 
Indiana case of Sparta State Bank v. Myers, 
165 N. E. 439, which arose under the following 
tacts. 

Surety on Bond Sued 

In this case Myers was employed as cashier 
of a bank, and gave a fidelity bond conditioned 
that he would faithfully and honestly discharge 
his duties as such cashier. At the time of his 
employment, Myers advised the officers of the 
bank that he was inexperienced in this line of 
work, and doubted his competency to act as 
cashier. The bank’s officers, however, had con- 
fidence that with some training he would satis- 
factorily perform the duties of the office and 
employed him with that understanding. 


Myers was employed as cashier for about one 
year and a half, and during that time the presi- 
dent of the bank, a director, and other em- 
ployees had access to the money, safe, vault 
money cage, cash, and other resources of the 
bank. Toward the end of this period of em- 
ployment, an audit of the books showed a short- 
age of $1,732.21, which Myers was unable to 
explain, Following this, the bank brought the 
instant action against Myers and the surety on 
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his bond for the recovery of the loss. 

Upon the trial of the cause, it was specially 
found that Myers did not personally receive, 
take, convert, or appropriate to his own use 
any of the money or property of the bank. It 
was further found that the books of the bank 
were not kept according to the usual banking 
practices, or as required by the State banking 
department. In fact the evidence showed that 
while the loss could not be blamed upon any 
dishonest act of Myers, it had resulted from 
his inexperience in performing the duties of 
cashier. 


The Language of the Court 

In view of the foregoing findings, the surety 
on the bond of Myers contended that it was 
not liable for the loss. This was based upon 
the contention that neither unfaithfulness nor 
dishonesty included incompetency, and since the 
loss was admittedly caused by the latter and 
not the former no liability accrued. The trial 
court took this view of the matter, and rendered 
judgment in favor of the surety. From this 
the bank appealed, and the higher court in re- 
versing this judgment, among other things, 
said: 

“Appellee [surety] insists that neither un- 
faithfulness nor dishonesty includes incom- 
petency, and that there can be no recovery, be- 
cause the loss was occasioned by the incom- 
petency of Myers, and not by reason of the un- 
faithful or dishonest performance of his duty 
as cashier. This contention cannot pre- 
vail, * * * 

“The general rule is that, when a cashier’s 
acts are not first approved by the board of di- 
rectors, and he acts upon his own judgment in 
the management of the affairs of his bank, he is 
bound to exercise that degree of skill and care 
and diligence required of an agent generally. 
The bond in question is an official bond, given 
for the benefit of the stockholders and credi- 
tors of the tank. * * * 

“Myers, in accepting the position as cashier, 
contracted for reasonable skill and diligence, 
and the surety guaranteed that he would fulfill 
his contract, and no words can be relied on to 


restrict the liability of a cashier’s bondsmen to 
mere personal honesty and integrity, unless 
these terms or their equivalents are used. And, 
as was said in Fiala v. Ainsworth, 68 Neb. 308, 
94 N. W. 153: 

“His sureties have promised that he will dis- 
charge the duties of his office with reasonable 
skill and diligence, and that he is competent to 
perform them, and though the greater portion 
of the blame may attach to the cashier, it is 
his fault and that of his friends who became 
his sureties, if he undertook a position he was 
incompetent to fill. 

“A bond for the faithful performance of the 
duties of a cashier of a bank is a security 
for competent skill and ordinary diligence, as 
well as for integrity in the discharge of the 
duties of the office. And, in an action upon 
such bond, an allegation that the cashier, as 
such, has reecived money for which he has 
not accounted, is a sufficient assignment of a 
breach. * * * 

“The fact, if it be a fact, that Myers did 
not personally convert any of the money of 
the bank to his own use, is not a defense and 
does not prevent a recovery. Judgment re- 
versed. * * *” 


A Broad Responsibility 

The foregeing case was carefully reasoned 
by the court, and the holding announced ap- 
pears to be in accord with the weight of 
authority on the question involved. This author- 
ity taking the position that, in the absence of 
express words of exemption, a surety on a 
fidelity bond guarantees not only the honesty 
and integrity of the principal, but his com- 
petency to perform the duties of his office as 
well. 

In the light of which, it is obvious that a 
surety upon an instrument of this kind assumes 
a broad responsibility that should not be viewed 
lightly, nor looked upon as a mere matter of 
form. And common business prudence seems 
to dictate that, if Mr. Business Executive is 
impelled to sign an obligation of this character, 
he should do so with his eyes wide open 
to the possible extent of his liability thereunder. 
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The Pioneer Aviation 
Underwriter 
(Continued from page 3) 


dictated several letters, made a number of tele- 
phone calis and at the same time gave me an 
interview. 
Prior to 1908, “H.B.” was an explorer. He 
had just returned from an exploration in the 
Australian desert and was taking his case in 
Paris. One afternoon he decided to visit the 
world’s first exhibition of planes which was 
being held at the Grand Palais in Paris. He 
watched Henry Farman make the first long 
flight in history—it was for all of one kilo- 
meter—and became a confirmed “flying bug.” 
At that time no one had flown a mile or 
made a complete circuit. “H.B.”, becoming an 
aviation enthusiast, but lacking any technical 
knowledge, plunged into aviation with the same 
enthusiasm that had made him as a traveller, 
a Fellow of the Royal Geographical Society. 
His first attempt was an all-metal monoplane 
driving two opposite revolving propellors. It 
failed. Not disheartened, he set his ten or 
twelve mechanics to work testing hundreds of 
rubber models and finally built a plane which 
had the appearance of flying tail first. One 
morning early in 1909, he took his plane up 
for a flight. Before breakfast he had flown 
three miles end was making turns. 
In the next four vears he had built twenty- 
eight variations of that type of plane and 
several of various dissimilar types and had 





flown continuously across country without once 
breaking wood. He carried probably more 
passengers than any other pilot of that time 
and was the first to introduce various new 
engineering practices which have lasted to this 
day, such as the use of butted and screwed 
wire and silver spruce. He was the first to 
carry cargo by air and the first to demonstrate 
the practicability of passengers by air making 
notes of the country below. He was also the 
first to demonstrate the practicability of folding 
wings. 


An Expensive Hobby 

For years he maintained, as an amateur, one 
of the largest establishments in the world en- 
gaged in aeronautical research work, designing 
and building aircraft all of which he tested, 
flew himself and taught others to pilot. 

By the end of 1912 he found that aviation 
was a mighty expensive hobby and was eating 
up his income. Along about that time he began 
to receive requests for expert advice from 
governments, aircraft manufacturers, Lloyds, 
etc., and he established himself as the world’s 
first aeronautical consulting engineer. 

He received the first aero engineering degree 
ever issued; the first Fellowship of the Royal 
Aeronautical Society. 

In 1912, he applied to Lloyds for a policy 
to cover the operations of his fleet of five 
aircraft. Lloyds requested him to write his 
own contract since they knew nothing of avia- 
tion. The only suggestion they made was 
that he should try to be impartial and fair to 
both sides. 
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“That gave me the finest and broadest lesson 
in underwriting any one could have,” said Mr. 
Barber, “ and it put me on the right track; 
i track I have tried to follow ever since.” 

In 1912 he visited Turkey, then at war with 
Bulgaria, and became one of the first aviators 
to experience active war service. Turkey had 

fleet of five planes. Mr. Barber piloted one 
of the five ships. During the World War he 
served as an officer in the R.A.F. He is also 
the author of an aviation text book for in- 
struction of flying officers, a book adopted by 
the United States and British governments, 
and now in its ninth edition, and various other 
works on avaition. 


So much for Horatio Barber, man and flier. 
Now for Horatio Barber, aviation underwriter. 
One can hardly write of aviation insurance 
without writing of H.B. For the two are 
indelibly linked together. 

[It was in 1922 that H.B. came to, New York. 
He found seven companies writing aviation in- 
surance. They had lost a lot of money and 


were getting ready to quit the business when 
Mr. Barber arranged with certain of the com- 
panies to issue their policies through his un- 
derwriting office. His first step was to cut the 
rates by what amounted, on an average over 
all lines, to about twenty-five per cent. How 


did he do it? 


Careful Selection 

“It was quite simple. I issued no binder 
until conditions and rates were agreed. I did 
a cash business. I protected the insurers against 
short period concentrated risks under long 
period policies subject to early cancellation, 
by stipulating an adequate minimum premium. 
I wrote every’risk facultatively, rating it on 
its merits; and I employed considerable severity 
of selection, refusing unreasonable risks but 
going out of my way to meet the requirements 
of sound, well-intentioned applicants for in- 
surance. Lastly, I operated under a system of 
technical inspection carried out by well-quali- 
fied men situated at various points throughout 
the country, each man acting. under my direct 











International Newsreel Photo 








A Picture Made From the Air Shows the Wreckage of the Giant Imperial Airways Plane 

City of Ottawa, Which Fell Into the English Channel Shortly After Starting on a Flight 

From Croydon to Paris. Seven Passengers Lost Their Lives in the Airways Disaster. 
Six Persons Including the Pilot and Mechanic Were Rescued 
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supervision and not working under a set of 
standard rules.” 

Mr. Barber is modest in that he tells you 
that the reason his companies have most of 
the aviation business is that it was the first in 
the field and naturally got in on the ground 
floor. He is proud, though, of the service and 
inspection his companies render and he points 
pridefully to the fact that not so very long 
ago when everyone was seeking the Boeing 
business, the Seattle, Wash., broker wired him 
that, although his rates were the highest, the 
Boeing peopie wanted the business placed with 
him because of that service and technical in- 
spection. , 

Mr. Barber told me that underwriting com- 
petition was much keener today and that the 
loss experience would indicate that the rates 
are likely to rise. Fire and accidental damage 
are the worst lines. 

Aviation insurance is active and expanding 
today. Mr. Barber remarked that in 1927 the 
average premium was $501. Now the average 
premium is over $1,300. The volume of busi- 
ness is increasing also. The average annual 
increase figured was fifty per cent but 1928 
found the Barber & Baldwin business increasing 
300 per cent. The chart for 1929, on the busi- 
ness so far this year, indicates a corresponding 
expansion. 

I asked Mr. Barber whether he thought it 
a good policy for agents to devote their full 
time to aviation insurance. His answer was, 
“Not always:” that the volume of business 
is too small. 

However, he does believe in the agent, who 
lives in a vicinity where aviation is or will 
boom. making a study of the business and 
preparing himself for the future. 

But the agent who goes after aviation in- 
surance must study and work hard. He must 
talk the language of the fliers. He must 
realize that the aviation policy is not a mere 
form like other coverages but one that is sub- 
ject to change overnight because of the chang- 
ing conditions in aviation. And he must acquire 
aeronautical knowledge. 

Mr. Barber does not look on aviation insur- 
ance as a side-line for the agents but he believes 
that the agent who will give his time to learning 
aviation and is willing to stand the expense 
necessary to acquire that knowledge, will find 
it a mighty good investment. 

As I was leaving Mr. Barber, I asked him 
if his hobby was still aviation. 

“No,” he replied. “It was aviation until 
I became a business man. Now its yachting. 
Every minute that I can spare I spend on the 
water. 

This, then, is the story of Horatio Barber, 
Whose story is also the story of aviation in- 
surance. Whe denies that the business is still 
in its infancy but declares it to be, instead, 
a youth with maturity but five or ten years 
away and that the agent who will pay the 
Price of time and expense in learning tl 
business will find it “bread cast upon th 
waters.” 
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This Question of Credit 


Veteran Agent Says It Is an Individual 
Problem and Cannot Be Solved Through 
Agency Organizations 


64 HIS credit evil,’ in the opinion of 
William M. Goodwin, who is one 
of the leading agents of Bethlehem, 

Pa., is a bothersome agency problem “because 

we make it so.” And he declares that “I have 

lost very little money through extension of 
credit but what I did lose was my own fault.” 

In discussing the credit evil, Mr. Goodwin 
remarked. 

“Again we are hearing about ‘this credit 
evil’ and plans are proposed to solve the prob- 
lem which has beset the agency business for 
so many years. In my younger days as an 
agent I was attracted to these idezs too and 
was thoroughly convinced that the only sure 
cure was by concerted action through agency 
organization. Now I realize how utterly futile 
and foolish this is. 


An Individual Problem 


Credit has been, is, and always will be an 
individual problem. The seriousness of an 
agent’s credit problem depends entirely upon 
the agent himself and no amount of rules or 
organization can change this. 

“T have lost very little money through ex- 
tension of credit but what I did lose was my 
own fault. Credit losses are caused by lack 
of ordinary business foresight in checking up 
the buyer’s record before the credit is extended; 
by continuing the period of credit for indefinite 
periods because the agent dislikes to lose the 
commission or fears to offend the customer; 
or through plain carelessness. Occasionally 
some unforeseen and sudden catastrophe may 
arise which changes the good credit risk to a 
bad one but even then proper precautions hefore 
credit is granted will minimize the shock in 
such cases 

“Credit is not something you are compelled 
to give. You give it because you feel that it 
is good business to do so and the risk taken 
will be justified by ultimate results 

“The first lesson all business men (not only 
insurance men) should learn is to extend credit 
where credit is justified. Try to buy a bill of 
goods from a first class merchant or whole- 
saler on credit and see how far you get if 
your credit record is not good. And if it is 
good, try to extend the terms beyond sixty 
days and you will have a collector or an 
attorney at vour heels. 

“The trouble is that the insurance agent does 
not use common, ordinary horse sense in ex- 
tending credit. In the first place the agent 
should have access to complete credit informa- 
tion by joining the local credit men’s association. 


‘es him information but it 





This not only gi 
ilso establishes valuable opportunities for con- 
tacts. 
“Periods of credits on bills of $100 and less 


+ 


) 
should never be extended beyond sixty days 


1 


unless a substantial partial payment is made. 


In some cases it is good business to permit 
payments a month apart on small accounts if the 
number does not exceed three or four. On 
accounts of $100 or more get trade acceptances 
within thirty days. No one should expect 
credit on a large account for more than 30 
days unless he pays interest for it, and he 
does not get it from anyone in any other 
business as a rule. I frequently take an account 
of fair size, divide the premium in from six 
to twelve parts, take the first sixth or twelfth 
in advance and five or eleven trade acceptances, 
each dated to come due a month apart, and 
discount them, charging the customer 6 per 
cent interest. Any bank will discount such 
paper, because the earned premium on the policy 
is being paid up a month in advance and in 
the event of a failure to pay a trade acceptance 
when due, the policy can be cancelled and the 
return premium will reimburse you for the un- 
paid balance. 

“This is very convenient, as the bank does 
all the collecting and you are not bothered 
with attending to renewals each month, as is 
the case in handling promissory notes. 1 do 
not take notes where I can get out of it, for 
a promissory note is regarded as a payment 
in full and in the event of failure of the pur- 
chaser I cannot cancel my policies. 

“This trade acceptance is so worded that we 
have a lien on the unexpired premiums until 
paid in full. 

“Much is heard about the assured who floats 
from agency to agency, ordering and cancelling 
insurance and thereby eliminating the payment 
of premiums. I think this situation is much 
exaggerated. In fact, in all my twenty years’ 
experience I have never heard of an actual case. 
Doubtless it is a real problem in the larger 


cities. 


Adjustments Must Be Made 

“An,organization may promulgate credit rules 
to which all its members agree most faithfully 
but it is utterly impossible to do business and 
keep such agreements. 

“Terms of credit are subjected to so many 
conditions that rules cannot be made to fit them. 
In fact such rules are not necessary, for every 
business man should know the credit standing 
of each customer and be in a position to ac- 
curately measure the risk he is taking. Men 
who can afford it often grant credit for sen- 
timental reasons, but they are the only class 
who should allow sentiment to sway them. 
Men frequently grant long terms of credit be- 
cause by so doing they see a profit in the future. 
Again, only the man who can afford to gamble 
should indulge in such risks. 

“*This credit evil’ is a bothersome agency 
problem because we make it so, and it is up 
to each agency to effect its own individual 


cure. 
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Cost of Fire Insurance in 1928 Compared With Other 
Factors Affecting the Cost of Living in the 
Onited States Since 1913 (Pre-war) 


National Fire Insurance Company of 

Hartford, graphically shows the 
progress of the stock fire insurance companies, 
members of the National Board of Fire Un- 
derwriters, in reducing their average annual 
fire insurance rate in the United States. Com- 
pared with the trend of costs of other neces- 
sities, the showing reflects most favorably 
upon the fire insurance business. 

Fire insurance companies and their employees, 
as well as other industries and the public 
in general, have been subjected to drastically 
increased costs for nearly everything. In spite 
of this, the fire insurance business has been 
rendering more service and granting more in- 
demnity for its premium dollar each succeeding 
year since 1913. During a period when the 
average annual rate for fire insurance decreased 
from $1.11 to 86c, insurance paid more for 
wages, rent, heat, printing, office supplies, equip- 
ment, traveling expenses, taxes and general 
operating and living expenses than it paid in 
1913. 

Insurance agents, brokers and companies 
have been regularly rendering valuable service 
on the individual risk, endeavoring to reduce 
its fire hazard and to lower the insurance cost 
therefor. Collectively, through the National 
Board of Fire Underwriters and other organi- 
zations, as well as individually, the companies 
have performed many indispensable but costly 
services to the public in trying to hold down 
the fire waste by co-operation on public water 
supply installations, city fire-fighting defenses, 
arson detection, operating a bureau of stand- 
ards for building construction and testing va- 
fious devices and in many other ways. 

The effect of this service has been to lower 
the average rate and to help to conserve the 


T HE accompanying chart compiled by the 


national wealth by retarding fire waste—and 
this at the sacrifice of the income of the in- 
surance companies, agents and brokers. 

It is inevitable that by spending money and 
energy to bring about improvement of risks 
and conditions, to reduce the fire waste, and 
to lower the average annual rate, the expense 
ratios of insurance companies will increase. 
Better supervision means increased expense but 
tends to reduce losses and insurance costs and 
therefore is justified. 

With fire losses in dollars increased 134 per 
cent—burnable value up 203 per cent—living 
and operating expenses materially higher, the 
public will naturally wonder how our average 
rate decreased 17 per cent despite these condi- 
tions. Substantially the answer is: our business 
methods are more efficient; more insurance is 
carried in proportion to the value than formerly ; 
greater volume of business is being handled; 
fire prevention activity has improved construc- 
tion, protection and housekeeping on the aver- 
age; fire losses, while running higher in dollars 
than in 1913, are doubtless less in volume of 
material destroyed; moreover the proportion 
burned has not increased as much as burnable 
values. 

The fundamental elements of insurance are 
money, brains and experience—these cannot be 
controlled, cornered, or monopolized. Insur- 
ance safeguards credit and commerce, furnishes 
indmenity to the public, helps to hold down 
the fire waste, and adds greatly to the work- 
ing capital of the nation through its invest- 
ments. It is efficiently and intelligently con- 
ducted; it is a constructive force in our 
economic life and a business of which the 
American public may well be proud. Let us 
all do our part in acquainting the public with 
this creditable showing. 





Per cent off Decrease 
increase 
or 10 10 
Cost (average rates) of Fire ins. | -17 
Electricity — Residence Use -15 
Metals and Metal +20 
Chemicals and Drugs +22 
Taxes on Fire Insurance +24 
Wages — Building Trades +28 
All Commodities 
Foods +49 
House Furnishing Goods +58 
Fuel 
‘Building Materials * +63 
Clothing +72 
Cost of Living 
Building Costs 
Wages — Industries 
Fire Losses 
Burnable Values 
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Cost of Fire Insurance in 1928 compared with other factors affecting the 


Cost of Living in the United States since 1913 (pre-war) 
Trend shown in percentage 
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Increase in population 22% 


Increase 


Compiled by 
The Statistical Department 


e of the 
NATIONAL FIRE INSURANCE CO., . 
of Hartford, 
While we do not guarantee the accuracy of this 


tion it has been compiled from sources 
we believe to be dependable 
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Underwriting Residence 
Burglary Insurance 





John J. Iago Lists the Chief Qualifica- 
tion Which Test the Fitness of an 
Applicant for This Type of Policy 


—_ HERE are a number of factors 


which enter into underwriting 

residence burglary insurance, which 
the average agent does not take into considera- 
tion,” declared John J. Iago, vice-president in 
charge of the burglary department of the 
Fidelity and Deposit Company of Baltimore, 
Md., “and. circumstances vary according to 
each individual case so that it is impossible 
to give any set rule which would cover all 
burglary risks. 

“We have two factors to consider: first, 
that the prospective policy-holder must be 
thoroughly trustworthy; and second, that he 
safeguard the insured property as the individual 
circumstances of the risk may demand. 

“The so-called moral hazard is by far the 
most important element of any burglary risk. 
We may restrict our policies as much as we 
please, but we can never get away from the 
fact that in case of a loss there are some 
circumstances for the truth of which we must 
accept the policy-holder’s unsupported state- 
ments. The possibilities for fraud are so great 
that the issuance of a burglary policy can be 
considered tantamount to an extension of credit. 

“This is particularly true of residence risks, 
because it is very rare indeed that the legitimacy 
of a claim is supported by evidence other 
than the policy-holder’s own story. It follows 
that we can never afford to issue a burglary 
policy to any individual whose statements 
cannot be accepted in the event of a claim, 
with confidence and without suspicion. If we 
follow this thought out to its logical conclusion 
and keep it in our minds at all times, we can 
safely hope to make a substantial profit on 
our business. Failure to do so would be suicide. 


“Tt is impossible to set out any schedule of 
thumb rules which would be universally correct 
and complete as a guide for underwriting of 
burglary risks. The only feasible system is 
to take up each case separately, collect as 
much information as we can about the pros- 
pective policy-holder, weigh that information 
against the suspicion that he may defraud us, 
and if there is reasonable ground upon which 
to consider him untrustworthy, decline the 
risk, irrespective of what the physical protection 
may be. 

“Every applicant for a residence policy 
should have a good reputation in the com- 
munity for honesty and fair dealing. If the 
agent knows the applicant personally, and can 
conscientiously vouch for him, that is recom- 
mendation enough, although it is practical in 
only a very few cases. Obviously we cannot 
accept the recommendations of brokers in large 
cities, although we can, and frequently do 
accept recommendations of our own agents who 
represent us exclusively, and who are in close 
personal contact with their clients.” 
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INSURANCE LAW 


























Valued Policy 

Appraisal clause in a valued policy is in- 
operative in the event of total loss. 

The State of New York has, on its record, 
been always somewhat prejudiced against val- 
ued policies, the legislature in that State even 
going so far as to prohibit a valued fire policy 
on real estate and setting down certain provi- 
sions which fire companies in that State must 
follow in issuing policies of fire insurance upon 
realty. The Empire attitude is, in all probabil- 
ity, based upon the theory that insurance after 
all is not a gambling contract but is merely an 
institution primarily formed for the purpose 
of indemnifying against actual loss suffered. 
The amount of recovery under the policy has 
been the actual loss sustained by the assured. 
This after all is the equitable basis of insur- 
ance and the only sound and reasonable basis 
of underwriting. Take the “actual loss” theory 
out of insurance and you have reduced it to 
almost a pure gamble. 


Court to Pass on Clause 

Because of the ideas usually entertained by 
legal tribunals in New York, great interest has 
centered on a recent decision of the New York 
Court of Appeals wherein that court was called 
on to pass upon an appraisal clause in a valued 
policy. 

From the facts it appeared that a new auto- 
mobile truck was insured for the sum of $5,- 
720,000. At the time of loss, appraisers were 
selected by the parties who fixed the sound 
value of the truck at the time of the fire at 
$3,700,00. and the damage to the truck at the 
amount of $2,700.00. Suit was begun under the 
policy and the trial court found that the truck 
was a total loss and gave judgment for the as- 
sured for the face amount of the policy, on the 
theory that the policy was a valued one. 


Tribunal Reviews Decision 

The New York Court of Appeals in review- 
ing this decision affirmed the same by a divided 
bench, the majority decision holding that under 
a valued policy the amount of recovery is the 
amount of the policy regardless of depreciation 
or market value. It was contended by the com- 
pany that the appraisal clause was binding in this 
case as the parties had consented to an appraisal, 
and that this constituted a waiver of any claim 
for a total loss. The majority opinion over- 
ruled this contention, holding that the appraisal 
clause of a valued policy is inoperative when 
there is a total loss and that it does not permit 
the appraisers to determine whether the loss 
was in fact a total loss as an appraisal is 
merely had for determining the amount of the 
damage only. That provision of the policy 
which provides in the event of loss the company 
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shall be liable only for the ‘actual cost of re- 
pairing, etc., and that the amount of the policy 
shall be reduced by the amount of said loss, 
only refers and can only refer, according to the 
majority opinion, to a loss which is actually 
less than a total loss. 

Considering this question, the court said: “It 
seems clear that the appraisal was to cover only 
‘loss or damage’ less than a total loss. If the in- 
sured under such a policy claims a total loss and 
the insurer a partial loss, and the latter insists 
on an appraisal, the granting of the appraisal by 
the insured cannot stop him from litigating the 
question of a total loss. If it be decided that 
the loss was not total, then the appraisal stands, 
but if it be decided that the loss was total, 
then under the valued policy the plaintiff would 
be entitled to receive the amount of the policy. 
Any other construction disregards the fact that 
the policy is a valued policy and treats it as 
an open policy.” 


Dissent in Opinion 


The dissenting opinion, concurred in by three 
out of seven presiding justices, seems to more 
logically follow out the New York theory of 
insurance in general, and holds that where the 
property has been completely destroyed then an 
appraisal may not be enforced under a valued 
policy, but that where there is a question as 
to whether the loss is partial or total that rule 
does not apply and the appraisal provision of 
the policy controls. According to the minority 
decision there was a difference of opinion be- 
tween the parties as to whether the loss was 
a total or partial loss, and because of such dis- 
agreement they contracted, pursuant to the 
terms of the policy itself, to submit the case to 
appraisers for determination concerning the 
amount of the loss. In this event the appraisal 
clause applies. 


Defines Loss Total 


In considering the above point, the minority 
decision states: “Such a determination neces- 
sarily includes ascertainment whether the loss 
is total or the damage partial. If a total loss 
is concluded by the appraisers, the amount pay- 
able is the sum at which the property is valued 
in the policy; if a partial damage is decided, 
then the amount is ‘the actual cost of repairing 
or, if necessary, replacing the parts damaged 
or destroyed.’ A loss is total only when the 
property has sustained such extensive damage 
that repairs would not be reasonably practicable. 
Since no charge of fraud, corruption or obvious 
mistake is made, the appraised determination of 
a loss or damage less than total seems to me 
to be conclusive.” 

(Lee vs. Hamilton Fire Ins. Co., New York 
Court of Appeals, June 1929.) 


What the Recent Cases Hold 

A party claiming under an insurance contract 
must prove the making thereof and the author- 
ity of the person by or through whom it is 
made, and the company is not bound by a con- 
tract made in its behalf, unless the person who 
made it had actual or apparent authority to do 
so, or unless the unauthorized contract was sub- 
sequently ratified by the company. (McGinnis 
vs. Globe & Rutgers Fire Ins. Co., Circuit Court 
of Appeals, 9th Circuit, 29 Federal Reporter 
2nd, 357.) 


———_— 


An insurance contract indemnifying against 
fire for a period of five years in consideration 
of a down payment and payment of installments 
on installment notes at stated intervals, is not 
an undertaking to insure the property from 
year to year but is a five year contract valid and 
existing as long as the assured pays the premium 
as specified, the liability under the policy being 
suspended during default in payment of any in- 
stalments according to a provision therewith. 
(Austin vs. American Ins. Co., Supreme Court 
of Arkansas, 11 Southwestern Reporter 2nd, 
475.) 


Where the company elects to repair the build- 
ing it must repair the property so that it is in 
substantially as good condition subsequent to 
the repair as it was prior to the fire, and if 
the company fails to make such a repair, then 
the assured can hold the company liable for the 
difference between the value of the building 
before the fire, and the value of the building 
after the repairs were made. (Cocklin vs. 
Home Mutual Ins. Association of Iowa, Su- 
preme Court of Iowa, 222 Northwestern Re- 
porter 368.) 


May Cover Building Additions 

Generally speaking an insurance policy does 
not cover additions made to the building in- 
sured after the policy was issued, unless the 
policy so provides, or unless the terms of the 
policy are such as to make out an implied 
statement to that effect. (Minnick vs. Dixie 
Fire Ins. Co., Kentucky Court of Appeals, 1? 
Southwestern Reporter 2nd 141.) 


Where the authority of the agent and limita- 
tions thereon are printed in the policy applica- 
tion, the assured is bound thereby and cannot 
hold the company for the agent’s acts beyond 
the limitations as therein contained. (Roberts 
vs. Connecticut Fire Ins. Co., Kentucky Court 
of Appeals, 11 Southwestern Reporter 2nd, 
148.) 
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AMERICAN GUARANTY Co. 
COLUMBUS, OHIO 


J. B. Coambs, President 





“AMGAR” “AMGAR” 
FULL LIABILITY 
COVERAGE AND 
AUTOMOBILE PLATE GLASS 
INSURANCE INSURANCE 


“AMGAR” MEANS SECURITY 























CASUALTY SURETY 


Se 
GUARDIAN#CASUALTY 
COMPANY 


of BUFFALO, N. Y. 

(A New York State Stock Company) 
Special Automobile Rates 
Insurance Policies provide for Assureds 
participation in profits. Writing all types 


of the following classes of Insurance and 
Bonds. 


ACCIDENT CONTRACT BONDS 
AUTOMOBILE FIDELITY BONDS 
BURGLARY JUDICIAL BONDS 
LIABILITY LICENSE & PERMIT BONDS 
PLATE GLASS PUBLIC OFFICIAL BONDS 


WORKMEN'S COMPENSATION MISCELLANEOUS BONDS 
Surplus to Policyholders $1,700,000 


Agencies Open in the Following States 


MAINE DISTRICT OF COLUMBIA 
NEW HAMPSHIRE NEW YORK 

VERMONT OHIO 

RHODE ISLAND CONNECTICUT 
PENNSYLVANIA MISSISSIPPI 
MASSACHUSETTS LOUISIANA 

DELAWARE ILLINOIS 

MARYLAND VIRGINIA 


NEW JERSEY 


INDIANA 




















STANDARD 
FORGERY BONDS 


‘Refer any one directly to me”’ 


“Please be assured that your very fine business 
courtesy in honoring our claim is greatly appreciated. 
I feel sure that your action should serve as evidence 
of good faith and I shall be very glad to have you 
use this letter from me as such, or to have you refer 
any who may be considering the purchase of General 
Indemnity forgery bond directly to me. ” 

S. Renberg, Oklahoma 


Standard Forgery Bonds are a modern form of insurance of 
first importance to every conservatively managed business 
house, in this day of transacting business by check. 


The Standard Forgery Bond offered by The General In- 
demnity Corporation of America provides complete coverage. 
It indemnifies the assured and his bank against monetary 
loss through fraud in connection with any check, draft, note, 
bill of exchange or trade acceptance, bearing the assured’s 
signature or purported signature. This includes forgery of 
signature or endorsement, as well as alterations of amount, 
payee-name, etc. 


Substantial 
Discounts to Preferred Risks 


Under a merit-rating plan originated by this Corporation, 
users of approved check-writing instruments and/or approved 
safety checks are entitled to discounts from 5% to 60% from 
standard premium rates. 


To users of such equipment the premium, less discounts, 
will be found so low that a single experience of loss in a busi- 
ness lifetime would doubtless make this a profitable insurance 
investment. 


Write for schedule of discounts, giving the type 
of check-writer and brand of safety paper used. 


THE GENERAL INDEMNITY 
CORPORATION OF AMERICA 


Chartered in 
New York State, 1914 


Rochester, N. Y. 
217 Broadway, Fitzroy 8352 


Capital and Surplus 
$1,500,000 


Home Office: 
New York Office: 


Local agents and brokers protected 
Offices in all principal cities 
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Fertile Field To Be Opened 
For Surety Bond Line 


Pennsylvania Gasoline Dealers 
To File Forms for State 
Gas Tax Guarantee 


No Personal Papers Accepted 





Liquid Fuels Act No. 405 to Become 
Effective August 1, According to 
State Revenue Head 





A fertile field for surety underwriters will 
be opened in Pennsylvania on August 1, when 
the liquid fuels tax act No. 405 becomes effec- 
tive. The act provides that all dealers and 
consumers of liquid fuels in Pennsylvania must 
secure a new permit to sell or consume liquid 
fuels and to file a bond for the faithful com- 
pliance with the terms of the act. 

No personal bonds will be accepted, corporate 
surety bonds having been specified by the State 
Department of Revenue. 

The letter sent by the State Department to 
gasoline dealers reads in part: 

“In order that you can comply with the 
provisions of this law, we are mailing you, 
herewith. a permit application form, bond form 
and copy of the Act. 

“All questions in the permit application must 
be answered in full and properly executed to 
be approved. 

“The bond form has inserted the amount of 
bond you will be required to furnish and only 
corporate bonds, of a company licensed to do 
business in Pennsylvania, will be accepted. 

“After July 31, 1929, you will not be allowed 
to sell or consume liquid fuels without this 
permit. Therefore, to insure having your per- 
mit within the time limit, it is requested that 
you return to this department, the application 
for the permit, accompanied by the bond, at 
the earliest possible date. 

“From July 1, 1929 to June 30, 1930, inclusive, 
the tax rate is 4c a gallon, thereafter 3c a 
gallon. 

“Beginning with July, 1929,’ the tax is re- 
turned monthly, on or before the 15th day of 
the following month. 

“For failure to make this return on time, 
a penalty of 10 per cent is added and interest 
at the rate of 6 per cent from date due to date 
paid, is added. 

“Beginning with the return for July, 1929,’ 
the dealer is allowed a commission, for col- 
lecting and returning the tax, of 1 per cent on 
the first $2,000 or fraction thereof and one 

(Concluded on page 33) 
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Women Autoists Score 

Ba.ttimoreE, Mp., July 20.—Are women 
automobile drivers better insurance risks 
than men? According to police statistics 
they are! 

In this city during the first five months 
of 1929 there were 8,874 auto drivers in- 
volved in accidents. Records show that 
8,106 of these were men and 386 women. 
Of the 382 others, records do not state 
the sex. 

Women drivers have a champion in 
an official of the police traffic division, 
who said: “Women, as a rule, are bet- 
ter drivers than men. They think faster 
and that thing called intuition is their ally. 
As a rule, they aren’t so reckless with 
their own bodies as men. A motor acci- 
dent, scarring a face or crippling a limb 
is more feared by a woman than a man. 











Defective Brakes Big Item in 
Baltimore Auto Check 





Thousands of Cars Inspected in 
“Save-a-Life” Campaign Are 
Found Unsafe 
BaLtimMorE, July 29.—Thousands of auto- 
mobiles inspected during the recent ‘“Save-a- 
Life” campaign had defective brakes, lights and 
figures public this 
Commissioner Baughman 


steering apparatus, made 


week by Automobile 
revealed. 

The statistics 
of 193,364 cars inspected, 


show 


compiled to date that 
31,169 needed adjust- 
ment of brakes, 39,705 required adjustment of 
the steering 
adjusted 
Two hundred 


lights, 8,573 revealed defects in 
apparatus, 8,178 needed 


11,421 had no windshield wiper. 


horns and 


and sixty-three cars were rejected entirely by 


the inspectors. 


Edwin James Layton 
Edwin James Layton, senior partner of the 
publishing house of Charles and Edwin Layton, 
London, England, died July 14, according to 
an announcement received here today. He was 
79 years old. E. Noel Layton will continue 
the business as before, the announcement said. 
The Spectator Company is the selling 
agents in America for the insurance publica- 
tions of the London firm. 
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Deaths from Autos in 1929 
Gain Over Last Year 


Survey in 78 Large Cities Puts 
Increase at 2.1 Per Cent 
on Every 100,000 


Total 1929 Casualties 29,483 








Four-Week Period Ending July 13 Is 
Most Disastrous, Department of 
Commerce Indicates 

The total number of deaths from automobile 
accidents in 78 large cities of the United States 
between May, 1925, and July of this year was 
29,483, according to a report released recently 
by the Department of Commerce. 

The most disastrous four-week period of 
this year ended July 13 when 635 persons were 
fatally injured, the survey shows, while a small 
yearly increase is shown over last year, the 
comporative figures being 7177 for 1928 and 
7911 for 1929, or a gain of 2.1 per cent, based on 
100,000 of population. The fifty-two-week pe- 
riod for both years ended July 13. 

These 78 cities have an aggregate population 
of 32,993,635, according to the last estimate 
made in 1928. 

New Bedford, 
Tacoma, Wash., 


Mass., and Spokane and 
reported no deaths from auto 
accidents for the ending July 13, 
as contrasted with five for the same period last 
year. Albany, Cambridge, Duluth, Jersey City 
and Waterbury, which had no deaths in 1928, 


reported twenty-two this year. 


four weeks 


In New York city for the four weeks ending 
July 13, there were 96 deaths due to auto ac- 
cidents, compared with 76 during the corre- 
sponding period last year. For the fifty-two- 
week period ending July 13, 1929, there were 
1131 deaths, of which 1128 were due to acci- 
dents in the city. For the fifty-two-week period 
ending July 14, 1928, there were 1091 deaths, of 
which 1088 were due to accidents in the city. 

In Newark there were eleven deaths during 
the four weeks ending July 13. compared with 
six deaths in the same period last year. For 
fifty-two weeks there were ninety-five deaths, 
compared with 120 the year before. 

City reported seven deaths for the 


(Concluded on page 33) 
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1851 1929 


Berkshire Life Insurance Co. 


In establishing connections with a 
life insurance company, the personal 
equation of its official family is of 
paramount importance to the pros- 
pective agent. The Berkshire Life 
Insurance Company of Pittsfield, 
Massachusetts, has a well - earned 
reputation for a co-operative spirit 
between the Home Office and the 
Field Force that is of inestimable 
value to the success and happiness 
of its representatives. 


“Ask Any Berkshire Agent’’ 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASSACHUSETTS 
Incorporated 1851 


Fred H. Rhodes, President 
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MANAGERS WANTED 


In Illinois and Missouri 


We have attractive open- 
ings for Managers in sev- 
eral sections of the above 
states. Replies strictly 
confidential. 


THE LIBERTY LIFE 
INSURANCE CO. 


TOPEKA, KANSAS 


Charles A. Moore, President 
Edward C. Wills, Superintendent of Agencies 











THE 
BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By William T, Nash 


Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in the 
publications issued by The Spectator Company of which Wil- 
liam T. Nash is the author. 


LEAFLETS FOR CREATING PROSPECTS 
BIG BUSINESS AND LIFE INSURANCE........... cooce 
BUCK ADAMS’ WILL.......ccccccccccccccccccccsccccs 
COST OBR DYING, THRs sone. c sinc scccne sais 000 e80e0s ees 
DOES A YOUNG MAN NEED LIFE INSURANCE? 
FAMILIAR DANGERS LOSE THEIR TERRORG.........--eee0+ 
FARMER’S INVESTMENT, THE........cccccccccccccccscscccces 
GETTING THE MOST OUT OF LIFE...........cc-csecee eee 
GET ACQUAINTED WITH YOUR LIFE INSURANCE.......+e:. 






GIVING THE BOY A CHANCE. ........cccccccccccccvcccsecccccs 5 
HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY?..10 
MOTHER AND SON 6 o.00sc ois sc ciccw ce cisscccccesioncesscecsuesieics 10 
PUREE, PR ee MRI acs do) 5!5:5199 doiniciniels aisle eigieieis a\sinive.cale topaeaisine signe ee 10 


ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
vay DOCTOR'S EXPERIENCE WITH ENDOWMENT INSUR- 0 
ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE...... 10 
ONE SALARIED MAN'S EXPERIENCE WITH LIFE INSURANCE.15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE.15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE. .10 
PARTNERS AND LIFE INSURANCE. .....cccccccccccccccccccces 10 
REAL REASONS FOR LIFE INSURANCE.............. oe 
SENSE OF SELF-PRESERVATION, THE........csseeee 

WHAT LIFE INSURANCE MEANS IN DAILY LIFE 
WIFE'S INSURANCE, THBE..........cccccccccccccccseccccsscecs 


LEAFLETS FOR INSTRUCTION OF THE AGENT 





CLG A Ig UE) U0 | Aa Re Oe MIA SOI Ceara ar 25 
CHARLIE FRRRELL'S DEAD BOOK... ......ccvcccccccccssceve 10 
METHODS THAT WIN SUCCESS... 0... ceccccvccccessiesecnsvieee 15 
SERVICE AND ITS REWARD ........cceccccccccccccccssccecccecs 15 
SLORY OF HD REULICH, THES... ccccccccwccdccsccseepecesces 15 
WHEN SUCCESS IS A FAILURE... .0sc.ccccccccceseccssccecenesees 10 
LEAFLETS FOR MONTHLY INCOME PROSPECTS 
INSURING YOUR INSURANCE...........ccccsccccscccccccscccecs 10 
JOHN APPLEGATE’S INSURANCE. ........ccccccccccccsccccsccs 10 
Pg oie oO ore oer error rere ror 10 
ONE WOMAN'S EXPERIENCE WITH A MONTHLY INCOME.. .15 
OUR OF Ce BE Ts Ol RUSS « «05-0 0's 0n'ns bg teaiseteecsenee cs 10 
SATISFACTION OF ENOWING, THE. ....00cccvccccccecoscevecses 10 
SAVENG WHAT VOU CL AV 6 ce csc cectinnsin cats sens cccecsieeoses 10 
CONSERVATION LEAFLETS TO REDUCE LAPSATION 
VAG ie bl cue LG YO) Ube bo 0 ts O00 a ren rae Cris er ir 10 
DON*T THROW AWAY. TH UIP BOAT |. 5 ocieo se cc cceeeevedasines 10 
GET ACQUAINTED WITH YOUR LIFE INSURANCE............ 10 
GIVING VOU Sete A ICAIN Ges oc 65:0 5.0.0.4585 cnsis welesieisiseyneesee 10 
HOW HOPES At SEA FIO 6 iso s:o:ris sins chev ec dassercsvaee sie 10 
SONS DOM hr ae EtULGAIEED  cisia'ers wic'gin os 1<'s'o0 eit esiees ses ewisisicnnshoteeee 10 
AWE IIOW S BWR GING 5 0:5 0500's 6.0 50 inset eteeesee sonese4eeser 10 
WEHY- Wi DONT LIVE FPORBVGR @o. occciccccsscccocvccevesicveces 10 
CONSERVATION LEAFLETS TO REDUCE LOANS 
BORROWING PRG Dr GG o 6 os s2:050i0o.0sc asc doecics csinese ee. eeaene 10 
BORROWING ON YOUR LIFE INSURANCE........ §0se ct neawecs 10 
HAVE YOU A LOAN ON YOUR LIFE INSURANCE?.............. 10 
LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 
i ios. 5 ssa Lo stabinies 405s, F050 wio.s Waw eReeeaie Nes einen es 10 
SOMETHING IS ALWAYS HAPPENING. ..........cccceeeeceuees 10 
TAS MUR RE Cs EE EG aa os) 5 4 0's 0 1 015)os oon. Wierwls sin wisi OSTRieIo oe ae asrewie Rare ei 25 


Sample copies of all the Nash leaflets, varying in price from ten to twenty- 
five cents each, amount to $5.55. Send us $4, and we will mail you sample 
copies of all 48 of the Nash leaflets conveniently packed in a carrying case 
for easy reference. Ask for circulars giving prices in quantities. We will 
also mail you on application a 32 page descriptive pamphlet entitled The 
Business Builder’s Service. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 243 WEST 39TH STREET 
CHICAGO NEW YORK 
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169,000 Railway Casualties 
in the Past 38 Years 


325,000 Deaths and Injuries in 
United States Are Held 
Needless by Ass’n. 


Yearly Average Is on Decline 


One-third of Fatalities Are Unlawful 
Trespassers on Trains or Tracks, 
Survey Shows 





During the past thirty-eight years 156,000 
persons have been killed and 169,000 have been 
injured in the United States by trains, accord- 
ing to figures released by the committee on edu- 
cation of the safety section, American Railway 
Association. One-third of all the fatalities that 
occurred on railroads during the thirty-eight- 
year period were the result of unlawful riding 
on trains or trespassing or raiload tracks, the 
report shows. 


“These figures make the staggering total of 
325,000 needless deaths and injuries, or an aver- 
age of 8500 a year,” says the report. “Thirty- 
five thousand of this great army of killed and 
injured were children under 14, 56,000 were 
between 14 and 21 years, 35,000 were hoboes 
and tramps and the remaining 209,000 were use- 
ful members of society, including clerks, indus- 
trial workers and professional people, the ma- 
jority of whom lived in the communities in 
which they met death or injury. 

“Some people think that train wrecks cause 
most of the casualties on railroads, but this is 
far from being the case. As a matter of fact, 
fatalities to trespassers—that is, persons who 
have no business on the rialroads—amount to 8 
times the number of classes of persons killed 
in train accidents. It is even more impressive 
to notice that notwithstanding the inherent haz- 
ards of railroad operation, one-third of all of 
the fatal injuries that occur on the railroads 
are chargeable to trespassing on the tracks. 

“This needless waste of human life is a sad 
reflection upon the intelligence of the American 
people, and it will be stopped when the public- 
spirited citizens in every town, city and commu- 
nity of the entire country become awakened to 
the full significance of this unnecessary killing 
and maiming of human beings. 

“Indeed, great improvement has already been 
made. Beginning in 1903 and up to 1915, the 
number of trespassers killed and injured on the 
railroads of the United States was about 10,- 
QUO per year, but the yearly average is now 
about 5000 per year, notwithstanding a large 
increase in population and a corresponding in- 
crease in railroad business.” 


Spielberg on European Tour 
Chairman Harold Spielberg of the board of 
directors of the Equitable Casualty and Surety 
Company, New York, left the city last Friday 
night on a six weeks’ tour of Europe. 
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New Auto Insurance Company 
Incorporated in Fort Wayne 

Articles of incorporation have been filed with 
the Secretary of State in Indianapolis by the 
Peoples Mutual Automobile Insurance Company 
of Fort Wayne, Ind. The corporation is or- 
ganized to “insure, reinsure or accept re-in- 
surance against loss, damage and expense from 
fire, wind, theft, burglary.” The incorporators 
are E. W. Cook, James I. Evans, James F. 
Keehan, A. J. Bobay, H. C. Rose, Phillip F. 
Miner, E. H. Merritt, Walter Curdes, J. J. 
Kindler, J. C. Hutzell, Charles H. Parbam, 
Elmer B. Lohmann and C. F. Kryder. 


Bankers Association Warns Against 
Mail Box Thieves 

Active operations in many cities of mailbox 
thieves, who open bank communications to 
customers, containing details of their accounts 
and cancelled checks showing their banking 
signature, and use this material in perpetrating 
check forgeries, have led the American Bankers 
Association to issue a nationwide warning to 
its members with instruction for combating this 
form of crime. “To protect yourself and bank, 
kindly notify the bank promptly if your monthly 
statement is not received by the close of the 
first day of the month,” the warning reads. 

Agencies Incorporate 

LansinG, Micu., July 22—The Shannon 
Agency, Inc., Detroit, and the Lake Shore 
Finance Corporation of St. Clair Shores, filed 
articles of incorporation with the Secretary of 
State recently, including in their powers the 
operation of agencies. The Detroit concern, 
capitalized at $50,000, will do a genral insurance 
and brokerage business. Its incorporators are: 
R. L. Shannon, J. J. Hanna, and Tom H. Bar- 
tel, all of Detroit. The St. Clair Shores com- 
pany is permitted to do a general finance and 
real estate business in addition to operating an 
agency under its articles. Its incorporators are: 
L. D. Boomer and George A. Fresard of De- 
troit and Benjamin H. DeClair of St. Clair 
Shores. 


The Parker Insurance Agency of Tennessee 
has been appointed general for the 
Equitable Casualty and Surety Company, it 
was announced today by John L. Mee, president 
of the company. The its head- 
quarters at 218 Hamilton National Bank build- 
ing, Chattanooga. 


agents 
agency has 


Consolidated Enters Kansas 

Rolland R. Rasquin, executive vice-president 
of the Consolidated Indemnity and Insurance 
Company announces that the company has re- 
ceived its license to do business in the State of 
Kansas. 

Ba.timoreE, July 23—The Fidelity and Guar- 
anty Fire Corporation announces the appoint- 
ment of Dana Kilcrease as state agent for Ala- 
bama and Florida with headquarters at Jack- 
sonville. 
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Two Indianapolis Automo- 
bile Indemnity Firms 
Merge 


Retain Name of American Auto 
Indemnity Company with 
$500,000 Assets 


Dudley R. Gallahue, President 
Principal Effect of Combine Is That 


of Placing the Company on a 
Stock Basis, Says Head 








Merger of the American Automobile Indem- 
nity Association with the American Automobile 
Indemnity Company, to bring the combined 
assets to approximately $500,000, has been 
announced with the filing of new articles of 
incorporation with the Secretary of State in 
Indianapolis. 

The new company, which will retain the name 
and officers of the Indemnity Company, becomes 
the first Indiana insurance company to change 
its organization under the new corporation laws 
of the State and the principal effect of the 
merger is that of placing the company on a 
stock basis and, in compliance with the new 
incorporation laws, of requiring the company 
to put up larger reserves with the State in- 
surance commissioner, according to Dudley R. 
Gallahue, president. 

The company placed $100,000 with the com- 
missioner as protection to policyholders. Pres- 
ent stockholders have subscribed for practically 
all of the stock in the new company. Officers 
in addition to Mr. Gallahue are: Homer T. 
Showalter, vice-president ; William G. Sullivan, 
vice-president, and Edward F. Gallahue, sec- 
retary-treasurer. 

Directors are: Elias C. Atkins, Philip T. 
White, John C. Ruckelshaus, Gilbert J. Hurty, 
Garvin M. Brown, Benjamin F. Claypool, 
William G. Sullivan, Walter J. Hubbard, Jr., 
Arthur E. Bradshaw, Dudley R. Gallahue, all 
of Indianapolis, and Homer T. Showwalter, 
Wabash, Ind. 


Turner, McCray Are Appointed by 
Consolidated Indemnity 
Rolland R. Rasquin, executive vice-president 
of the Consolidated Indemnity and Insurance 
Company, announces the appointment of 
Messrs. Tillman Turner and W. M. McCray, 

as managers at Montgomery, Ala. 

Messrs. Turner and McCray were formerly 
general agents of the Southern Surety Com- 
pany at Montgomery, trading under the name 
of Turner Bonding and Insurance Company. 

Capital City Appoints Agents 

The Capital City Surety Company, New 
York, has announced the appointment of 
Perlman and Rotholz, 11 West 42nd street, as 
its Manhattan agents. The partners of the 
agency are Alfred A. Rotholz and Jacques 
Perlman. 


Casualty, Surety, Etc. 





















Le Shows Which Way 
the Wind Blows... 


NEW YORK SAN FRANCISCO 
MINNEAPOLIS RICHMOND 
LOS ANGELES INDIANAPOLIS 
























Marsh & McLennan 
INSURANCE 
Fire Liability | Marine 


164 W. Jackson Blvd., Chicago 








London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 














N insurance advisor presents the facts and lets the 











policies sell themselves — for facts are stubborn 





things. The. \sent who has statisties for presentation is 








looked upon as an expert and his ree ymmendations ecan- 





not consistently he turned down hyagood businessman. 


H h WS:- 
asad NEW DEPARTMENT OPENED 


By records that ‘Tornadoes can carry their de- 






struction to any part of the country. 7 7 


‘oeeanees, 


: Tl an 
Instances of reat financial loss that could have 1 © | 1 } 
been avoided hy a small investme! U in W ind- 


storm Insurance. 7 ’ 7 7 7 7 : Fidelity and Surety Bonds 


That windstorms, not classedas tornadoes or hur- 
ricanes, cause thousands of dollars worth of damage. 
The extent of possible phy sical damage and 
destruction of earning power and credit oceasioned 


by a veritable tornado or hurricane. . . 

















This Company reposes the utmost confidence in such C Cc 1 res .. 
Tl _.» yf eo ale ' re MMONWEALTH Casuait ompany takes 
Agents. Che scientitic solicitation ot \ indstorm O ON ‘ 3 ony P J 
ded pleasure in extending agents another oppor- 
Insurance is only one way 1n wnien our Agents are 


tunity to increase their premium business, 
through their Surety Bond Department 
recently opened. 


cS 
Ce, MANAGED by experienced men of rare judge- 
© TAR yep i 


building up a following as real insurance experts. 7 


ment, this department offers agents facilities 
seldom equaled in solving their bonding prob- 
lems, with profit and satisfaction. 


400 2 THE COURIER i igate. 
OF (AMERICA. H urges you to investigate 


Commonwealth Casualty Co. 


Insurance Co. 





Executive Offices: 1 Pershing Square (OLDEST PHILADELPHIA CASUALTY COMPANY) 
Park Ave. at 42nd St., New York, N. Y. | i ‘i 
. | Philadelphia 
Western Dept. Pacific Coast Dept. | W. FREELAND KENDRICK E. W. COOK 
CHICAGO SAN FRAN CISCO President Vice-Pres, & Gen’! Mgr 

















THE COMPANY WITH THE L. & L. & G. SERVICE 
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Urge Group Plan to Protect 
California Cities 





Forming Body to Insure Municipali- 
ties Against Automobile Accident 
Liability 
Group insurance was agreed upon as the best 
plan for protecting municipalities, school dis- 
tricts and other political subdivisions against 
liability for motor vehicle accidents under 
California’s new and drastic motor vehicle 
accident law which goes into effect August 14, 
H. C. Bottorff, president of the league of 
California Municipalities, announced recently. 
All cities, counties and public organizations will 
be notified of the group insurance plan and 
asked to submit data regarding the number 
of vehicles owned. Following the compilation 
of this data a conference will be held with 
insurance companies regarding premiums to be 

charged on the blanket plan. 





Cutler Is Named Director of Fidelity 
and Deposit 

BaLTiMorE, July 29—Leland W. Cutler. 
Pacific Coast manager of the Fidelity and 
Deposit Company at San Francisco, has been 
elected a director and vice-president of the 
company. Mr. Cutler, who is also a 
president of the American Bonding Company, 
is a member of the board of trustees of Leland 
Stanford University and a director of the San 
Francisco Chamber of Commerce. 


vice- 


Vernon G. Périson, formerly vice-president 
of the Detroit Fidelity and Surety Company, 
succeeds Mr. Cutler as manager of the Pacific 
Coast. 


” 

BALTiMorE, July 23.—Hazelton A. Joyce, 

deputy insurance commissioner of Maryland, is 

taking a month’s vacation, two weeks of which 

will be spent in Atlantic City and two weeks 
in Canada. 


Fertile Surety Bond Field 
(Concluded from page 29) 


half of one per cent on all in excess of $2,000 
Consumers are not allowed this commission.” 
One of the first companies known to take 
advantage of this legislation is the Equitable 
Casualty and Surety Company New York. 
This firm has already placed in the hands of 
almost every insurance agency in Pennsylvania 
a bond form and a letter of instruction, and 
according to officials of the organization they 
have already received remarkable results. The 
company’s letter says: “Here is an immediate 
source of business. You should get it on your 
books. It has a renewal value. We _ have 
made an exhaustive study of the bonds and 
are prepared to The minimum 
bond required will be $500. In many instances 
a larger bond will be required. The amount 
of the bond is based upon the amount of 
sold in 1928. The rate is $5 per 
thousand on the amount of the bond. 
remium $10.” 


write them. 


gasoline 


Minimum 
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Sale of Reliance Rumored 

Rumors that the sale or negotiations 
for the sale of the Reliance Casualty 
Company of Newark, at a price of $800.- 
000 have not been affirmed or denied by 
Russel B. Taylor president of the com- 
pany who declared to a SPECTATOR repre- 
sentative, Tuesday morning, that “if any- 
thing like that is going on I don’t know 
about it.” 

E. L. Hoen, who resigned three weeks 
ago from the position of vice-president 
in charge of bonding of the New York 
Casualty Insurance Company is said to 
be interested in the purchase. 

The Reliance is owned by the Lincoln 
Inter-State Holding Company, Newark, 
which is said to have been purchased last 
week by the Niagara Shares Holding 
Corporation of Buffalo, a firm identified 
with the Investment Banking House of 
Schoelkopf, Hutton & Pomeroy, also of 
3uffalo. 

The Reliance Casualty is located at 
1060 Broad street, Newark, N. J., and 
had a capital stock of $600,000 as of De- 
cember 31, 1928. 
at that time at $1,381,282 and a net pre- 
mium income of $254,846. 


Its assets were listed 











Increase in Auto Deaths 
(Concluded from page 29) 
four weeks ended July 13 and sixty-one deaths 
for fiftv-two weeks, compared with fifty-three 
deaths the previous year, of which fifty-two oc- 
curred in the city. 
The table follows: 


—-1929-——— —— 1928 —~ 
Total InCity Total In City 
2 1 0 0 
13 7 10 5 
14 12 6 6 
+ 2 2 2 
14 8 9 9 
4 3 0 0 
a + 5 3 
48 48 47 46 
11 8 13 8 
27 24 22 20 
1( 8 5 3 
9 6 4 4 
5 + 2 1 
22 17 29 25 
+ } 5 5 
1 1 2 1 
6 2 ? 2 
4 4 9 8 
7 7 ) 0 
9 7 + 
33 2 9 15 
1 5 1 
F = 
7 7 1] 
11 9 6 5 
0 0 l 0 
2 2 5 3 
8 ¢ 9 9 
96 GF 76 76 
11 10 ( ¢ 
22 22 20 20 
17 13 20 16 
8 + 3 0 
3 3 6 4 
11 ) 11 9 
4 9 9 
5 ) ) 
1 1 0 
5 3 3 
6 zZ Y 5 
11 8 5 
1 . 2 
= - - 
9 ) 5 
- 3 
1 
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Insurance Counsel Ass’n. to 


Meet Sept. 11-12 


Attorneys from United States and 
Canada Will Hear Several 
Prominent Speakers 

The International Association of Insurance 
Counsel which is composed of insurance at- 
torneys located in cities scattered over the 
United States and Canada will hold its annual 
convention at the Homestead Hotel, Hot 
Springs, Virginia, September 11 and 12. 





Among the speakers will be Terrence Cun- 
neen, manager of the insurance department of 
the United States Chamber of Commerce; 
Honorable William Marshall of Louisville, Ken- 
tucky; Honorable John M. Slaton of Atlanta, 
Georgia; George W. Yancey of Birmingham, 
Alabama; Wayne Ely of St. Louis, Missouri. 

Edwin A. Jones, vice-president and General 
Solocitor of the Fidelity and Casualty Com- 
pany of New York, is President of the Associ- 
ation and John A. Millener, General Counsel of 
the Columbian Protective Association, is Sec- 
retary. Mr. Millener will discuss a paper rela- 
tive to the feasibility and practicability of using 
talkies in recording the trial of a case and to 
use the record in Appellate Courts. 


Million Dollar Team 

July 22.—A Million Dollar 
Challenge Team for 1929 has just been or- 
ganized by Apple and Bond, general agents 
for the Travelers Insurance Company. The 
team is made up of the six leading representa- 
tives for this year, of the Apple and Bond 
agency. 


BALTIMORE, 


The team. is challenging any six individual 
agents, of any branch office or general agency 
of the Travelers Insurance Company, in the 
United States or Canada for paid-for life buis- 
ness up to the close of December 31, 1929. 











Able and 


agents whose aim is to build 


conscientious 


a lasting business appreciate 
the customer-satisfying serv- 
ice of the 


MASSACHUSETTS 
BONDING and INSURANCE 
| COMPANY 


T. J. FALVEY, President 


SURPLUS TO POLICYHOLDERS 
OVER TEN MILLION DOLLARS 


Fidelity and Surety Bonds 
and Casualty Insurance 
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1 INSURANCE STOCKS : 
Se somes pons 

a weve eens goseneouesssesencens sosweuen wane, fe 

: ‘ . Conti tal Cas. Harmonia Ins. Co. 
The following quotations, as of s July 29, ar ey Gilbert Pe PNET Lee eee 50 52 oe 2 Se Arse are ea 32 34 

1929, are from reliable houses, and if any of ‘ Chas, Sones, Ceengo Pearse noes 50 bs Home Ol. 5) as home Sec. Co. pr na 

4 _ i BORG Te Calg Ole © ¥60-6,004,030 

our readers are interested in stocks not appear- ‘Gilbert Faiott & Co. CS ae 82 83 i G. Ww. - Fanning & uc ue vated cs 580 590 

3 ; is |i GA eee 2 ; udson Cas, ins. Co. 

ing in this list, the Research Bureau of THE Equitable prac A & Surety Co. : ON GEE ons oc cccccscseccccoe 7 : 

SpecraTor will endeavor to supply the data: —— = yt oeeecceesers 50 60 oe on . : 8 

i d Gilbert Elliott & Co., N. 13 15 Importers and Expo i 

penniless eaiinahte — oe a... 13 13 poempe tny gg 100 105 
W. Wallace Lyon & Co : 50 52 G. W. Fanning & Co 13 15 Gilbert Elliott & ig ie Bisdv scopes 100 104 

American Insurance Co. of Newark. vi Fidelity and Casualt: Cimton GHIORRE «6 5.0:c0:00 si00 00: eeece 100 105 
Arthur Atkins & Co., N. Y 25 26 Arthur Atkins & 240 Insurance Co. of N. A. 

Clinton Gilbert.........-...cccc.n, 2534 2634 G. W. Fanning & Co 240 Lewis & Co., Hartford.........++++- 76 77 

Ghat taien £00, OY 2516 oat ¥3 Gilbert Elliott & Co., N. Y.......... 240 Knickerbocker Fire Ins, ; 
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G. ‘anning & Co., N. Y......... 26 28 Lewis & Co., Hartford.............. 57 5744 National Casualty 
W. Wallace Lyon & Co............. 264% 28 Globe & Rutgers (new stock) Chas. Sincere & Co., Chicago....... . 32 34 

Bronx Fire Ins. Gilbert Elliott & Co., N. Y........ -. 1530 1550 National Liberty (new stock) 

W. Wallace Lyon 2 ey oe 117 120 HIRO SUNN E 6c 8 s0:6:4600:610:4.0 6:08 60:50:06 1530 1550 Arthur Atkins & Co., N. i esocecece 304 31 
uaatoe | Fie & Co, x. y. fe ad Pg Sa & ag BENNIE 5.6.54 i060 6:0 on sie 1525 1545 Citvart meet Re Cae Ne Viicciswaccace = - 
a ee Peers ee ) mton Gilbert....... errr rrr . y 

Gilbert Elliott & Co., fe ‘ 32 34 W. Wallace Lyon & Co..........0. 37 40 G. W. Vesting BOO si5 ccciesiesie secs 31 314 
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na Insuran Arthur ns > A ert Elliott ceveeeeaare 5 
Arthur Atkins & Co., N. Y..... oone 42 45 Lewis & Co., Hartford 46 47 CG. WwW. Fonsing 8 scmsee> tae 295 
G. W. Fanning & Co...... eseseeee . 42 44 Gilbert Elliott & Co., N. Y 44 46 New Amsterdam Cas. 

conn Sart. ae ;" papwwsd is 43 45 gg meagsteresses * , mabe Elliott & 34 re 52 54 

ca - . (new anning 5 York Casualt 

aries Sincere & Co., Chicago orate 38 42 Hanover Fire (ex ri 0g ‘Clinton Gilbert ecisie a waiee/g eutiene 81 92 

Columbian Nat. Life Arthur Atkins & 76 78 New York Fire Ins. Co. 

a & Co., New York..... cicne ee pont agg UO ine 7. b= = Bg en aves Pa iG. arene = 4 

ental Assurance wis & Co., Hartford........ oo annin © Veccccccce y 
Charles Sincere Co., Chicago. . 80 Gilbert Elliott & a ow Ml ceca 76 77 New World Life , 
Charles Sincere & Co., Chicago...... 15 17 
————— peer Niagara Fire 
Cito Giibett. . cc ccsvewcicccoscs 5 212 217 
North River Ins. Co. e 
Athan Aine Go, Pie adsickciecce . See 465 
Pacific F; 
CLINTON GILBERT Stee Geto. cates ge tn 
les Nationa’ 

r eda Bak RTT eT ee 32 33 

Presidentia 

Will Buy or Sell Charles Sincere & Co., Chicago... 30 





Globe & Rutgers 


U. 


S. Fire Insurance 


American Surety Co. 
Aetna Life Insurance 


Niagara Fire Insurance 


Aetna Fire Insurance Co. 
Great American Insurance 
Providence Washington Insurance 


CLINTON GILBERT 


Inquiries Invited 


Established 1890 


Members Unlisted Securities Dealers Association 


Members Association of Bank Stock Dealers 
120 BROADWAY 


Miscellaneous Insurance 


Telephones: RECtor 4845 and 8720 


NEW YORK 


Providence Washington 

Mansfield & Co., New York......... 940 960 
Public Fire Ins. Co. 

Miliken & Pell, Newark, DEG Sis vannave 27 28 
Republic Fire, Pittsburgh 

W. Wallace Lyon & aainlsisewieiniele 6 37 40 
Reinsurance Life of America 

Charles Sincere & Co., Chicago...... 98 101 
Security Ins. Co. of New Haven 


Clinton Gilbert . RIE Cr me 135 
Arthur Atkins & Co. a le eke. See 135 











| SPECIALISTS 


INSURANCE 
STOCKS 


LOCAL TO 
NEW ENGLAND 


H. D. KNOX & CO. 


Members Unlisted Securities 
Dealers Association 


PRIVATE WIRE SYSTEM 


BOSTON 
27 STATE 


NEW YORK 
11 BROADWAY 
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Springfield F. & 
rringtee Bt & So > New York......... 190 200 
St. Paul F. & M. Ins. Co. 
Clinton a iatei dais cml areeeler a) tien we 205 215 
Southern Sure 
Gilbert Eliott Ge We Fikcwescsee 41 43 
Stuyvesan 
Arthur Atkins oe . Sh Cer 440 470 
Gilbert Elliott & Co., N. Y.........-. 438 465 
Sun Life Assn. 
ee Sener 2600 
Sylvania Ins. Co. 
W. Wallace Lyon & Co............. 31 33 
U. S. Fire Ins. Co. 
Lewis & Co., Hartford.........cccee 110 113 
CRE TIMEE Eo sicccetcceseccececs 110 115 
Universal Ins. 
hur Atkins & Co., N. Y.......... 74 78 
United States Merchants & Shippers 
Clinton Gilbert. ..........seeeeeee 440 460 
Virginia F. & M. 
FPO OLCOTT 135 145 
Arthur Atkins & Co., N. Y.......... 135 145 
Westchester Fire 
CRI ROE 6.0.5: 5-0 0.50 oes 005.00 0s 78 83 
Arthur Atkins & Co., N. Y.......... 78 83 


NEW ENGLAND STOCK 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston... . 23 26 

H. D. Knox & Co., Boston.......... 23 26 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 18 22 

H, D. Knox & Co., Boston.......... 18 22 


Boston ——— (new stock) 
ae & . Day & Co., Inc., Boston.... 900 925 
Knox & CS, BOMNGR. 566 ccee 900 925 
can itol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 


NE i oia'c'o Welaid bNicis'e 64 aelba ace 96 

0 ee ee rre ree 306 
H. D. teed & Co., Boston: 

jo SA errr 96 

er nee ee rere 306 


Columbian National Life Ins, Co. 
Chas, A. Day & Co., Inc., Boston.... 490 510 
H. D. Knox & Co., Boston.......... 490 ere 
Mass, Bonding & Ins. Co. (new) 


Chas, A. Day & Co., Inc., Boston.... 180 190 

H. D. Baoz & Ca,, Bostom........2..% 180 190 
Mass, Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 

Chas. A. Day & Co., Inc., Boston... . 41 44 

H. D. Knox & Co., Boston.......... 41 44 
New Hampshire Fire 

Chas. A. Day & Co. ,Inc., Roston.... 71 74 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.:.. 600 
Providence-Washington 

Chas. A. Day & ig ae. Boston.... 925 950 

H. D. Knox & Co., Boston.......... 925 950 
Rhode Island Ins, = 

po RAR Oe So eee Cr 38 40 

Chas. A. Day & Co., Boston......... 38 40 


Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston.... 190 200 


H. D. Knox & Co., Boston.......... 190 200 
United Life and Accident Ins. Co. 
has, A, Day & Co., Inc., Boston.... 49 52 
H. D. Knox & Co., , = ae 47 49 
HARTFORD STOCKS 
Aetna Casualty and bee a 
Conning & Co, H OS ERI ee! 1927 1975 
Lewis Fd Boe Soe oe - HAR RAR She 1927 1975 
Aetna Fire ee 
ing & Co., Hartford.....:....0: 760 770 
Lewis Fd Co., Hartford......<..2..¢ 760 770 
Aetna Life Ins. Co. 
Conning & Co., Hartford............ 1350 1360 
Lewis & Co., Hartford... 6.600 ces 1350 1360 
Automobile Insurance 
Conning & Co., Hartford............ 567 575 
Lewis & Co., Hartford.............. 567 575 
Conn. General Life 
Conning & Co, aneiend PCP CEE 2256 ee 
Lewis & Co., Hartford... .ccccceess 2275 2325 
Hartford Fire 
Conning & Co., Hartford............ 1055 1065 
Lewis & Co., RPO esis wos ae ns 1055 1065 
Hartford Steam Boiler & 
Conning & Co., Hartford............ 800 815 
Lewis & Co., Hartford...........006 810 825 
National Fire a: 
Lewis & Co., Hartford.......:..000% 9314 95% 
Phoenix Insurance + 
ing & Co., maeiet (rights).... 1035 1055 
Lewis & Co., Hartloed..... ++. n000+- 1045 1060 
Travelers eee 
Conning & Co., Hartford...........- 1965 1980 
Lewis & Co., FIattlOrd .oscccccceses 1980 1985 





Tax Refund to Mutual Life 

WasuinctTon, D. C., July 30.—Over-assess- 
ments of income taxes, aggregating $1,821,- 
364.02, have been found by the Treasury De- 
partment in favor of the Mutual Life Insurance 
Company of New York city, Acting Commis- 
sioner H. F. Mires of the Bureau of Internal 
Revenue stated today. They are distributed as 
follows: 1923, $684,889.69; 1924, $597,505.81 ; 
1925, $538,968.52. 
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Firemen’s of Newark Makes 
Fine Showing 





President Bassett’s Report Shows 
Large Increases in Assets and 
Surplus 

In his report to the directors of the Fire- 
men’s Insurance Company, of Newark, Presi- 
dent Neal Bassett sets forth much interesting 
information as to the history of the Firemen’s 
group, and the present condition of the Fire- 
men’s and its affiliated companies. Allowing 
for the completion of the Commercial Casualty 
affiliation. it is estimated that on December 31, 
1929, the gross assets of the Firemen’s group 
will aggregate $139,382,309; its capital will be 
$19,000,000, and its net surplus $31,462,888, giv- 
ing a surplus to policyholders of $50,462,888; 
also that its net premiums for the current year 
will amount to about $50,467,137. A record for 
the last nineteen years shows that in each year 
the investment income accruing to the Fire- 
men’s, without regard to profit on securities or 
results from underwriting, had been consider- 
ably more than the cash dividends paid by the 
Firemen’s; also that since 1857, when the Fire- 
men’s paid its first cash dividend of 5 per cent 
it has steadily increased its dividend rate, has 
never passed a dividend, nor has it ever reduced 
a dividend once established unless concurrently 
with such reduction it declared a stock dividend 
which resulted in the stockholders thereafter 
receiving a cash dividend income greater than 
before. The excess of investment income ac- 
cruing to the Firemen’s in 1928 over its cash 
dividend was $566,254. The present dividend 
raté is 22 per cent per annum. President 
Bassett also stated that on July 8, 1929, a state- 
ment of the New Jersey Investment Company, 
all of whose stock is owned by the Firemen’s 
Insurance Company, shows assets of $25,118,893, 
its capital being $1,980,000 and its surplus $23,- 
138,893. 


Northwestern National Life Regional 
Meetings 

Agents of the Northwestern National Life of 
Minneapolis, Minn., from ten eastern and 
southern States will attend the company’s 
eastern regional convention at Niagara Falls, 
Canada, on August 28 to 30. Fox Head Inn, 
located adjacent to Victoria Park where it 
commands a view of both the Canadian and 
American falls, will be convention headquarters. 

To the eastern regional convention will go 
agents from Michign, Indiana, Ohio, Pennsyl- 
vania, New Jersey, North Carolina, Kentucky, 
Tennessee, Virginia, and West Virginia. Two 
other regional meetings will be held for 
Northwestern National Life agents, one at 
Breezy Point, Pequot, Minn., August 12 to 
16, and one at Troutdale-in-the-Pines, near 
Denver, August 22 to 24. 


Leads Southern Offices 
In writing 33 per cent over its monthly 
quota, the Baltimore agency of the New York 
Life Insurance Company set a record last 
month, according to F. S. Munsell, superin- 
tendent of the southern department 
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Baldwin’s New York Insurance Law 

The New York Insurance Law Service, 
edited by William Edward Baldwin, has been 
issued for 1929 and is now ready for distribu- 
tion. The Service is published in six volumes. 
The first volume covers general provisions of 
the law. Volume II deals with life, health and 
casualty insurance as well as title and credit 
guaranty insurance and retirement systems or 
pensions. Volume III contains fire and ma- 
rine insurance laws including stock mutuals and 
cooperative corporations as well as Lloyds and 
intersurers. Volume IV covers fraternal and 
other benefit societies and a complete copy of 
all laws repealed during the year. Volume V 
relates to all other miscellaneous laws on in- 


‘surance while, Volume VI is an epitome of 


forms, regulations, instructions, etc., together 
with a general index for the entire Service. 

From time to time cumulative supplements 
will be issued which can be inserted in the 
pocket at the back of each volume—a simple 
and practical device for keeping the work to 
date. The supplement will be separately printed 
and stitched for each book and by means of a 
tongue of stiff paper may be securely inserted 
in the pocket of the back cover. It will never 
be necessary to look in more than one place to 
find all amendments and supplemental notes. 
In other words, instead of amendments and sup- 
plemental notes scattered through several annual 
volumes involving conflicts and confusion, the 
new matter will never be separated from the 
original law. 

The cumulative supplements will contain all 
new legislation and amendments, annotations 
from current decisions of the courts, rulings of 
the Insurance Department and opinions of the 
attorney general. 

The Service complete may be had from The 
Spectator Company, price complete, including 
supplements, $35. 


E. W. West Elected President 

Gitens Fatts, N. Y., July 30—E. W. West 
was today elected president of the Commerce 
Casualty Company, a new subsidiary of the 
Glens Falls Insurance Company, at a special 
meeting of the board of directors. Frank S. 
Smalley was elected vice-president. Mr West 
is president of the board of the Glens Falls 
Insurance Company and Mr. Smalley is presi- 
dent. All of the stock of the newly formed 
organization is owned by the Glens Falls In- 
surance Company. 

Other officers of the new company are: 
George D. Mead, Fordyce P. Stanley, R. H. 
Griffity, S T. Brown, C. M. Hayden, Frank L. 
Cowles, vice-presidents; Robert C. Carter, sec-~ 
retary and treasurer. 


Thirty Per Cent Gain 


Unprecented gains in paid-for business were 
reported for the first six months of this year 
by the Lamar Life Insurance Company of 
Jackson, Miss. New insurance paid for from 
January 1 to June 30 this year, was more than 
30 per cent over that of the same time last 
year. 


Miscellaneous Insurance 
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Consulting Actuary 


Suite 1027, Candler Bldg. 
~ = seveeemeee ATLANTA, GEORGIA NEW EDITION 
en Established 1865 by David Parks Fackler 


S| THE COST 
; ; ERSTON L. MARSHALL OF DYING 


Consulting Actuaries 


oe Sees pea CONSULTING ACTUARY 
28 CHURCH STREET NEW YORK 919 Hubbell Building By WILLIAM T. NASH 
Including the Federal Estate Tax 


DES MOINES, IOWA Law of 1926 


- This well-known leaflet has been the 


MILES M. DAWSON & SON means of closing many “hopeless” cases 


for large amounts. Agents attest its 
wre ay a. :- SF McCOMB usefulness. It helps sell big policies. 
Bar Building, 36 W. 44th St. THE COST OF DYING 
re NEV CONSULTING ACTUARY tag 
proves the need for life insurance. to 


NEW YORK 
Colcord Bldg. OKLAHOMA CITY, OKLA. protect the estates of those of moderate 
‘ means, as well as men of wealth. 
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WOODWARD, FONDILLER and RYAN ee 
accmtegy ee FRANK M. SPEAKMAN said: ‘‘No agent on we could sell me life insur- 


| TANTS ° 
Consulting Actuary ance, but I am going to buy a pa juet the 


Harwood E. Ryan 75 Fult St Pe Se same’; and he signed up for $75, 
q har ; ulton ° 
Richard Fondiller Pred E. Swarts, ©. P. A. USE IT AND PROSPER! 


Jonathan G. Sharp New York W. L. Olayton 
E. P,. Higgins PRICES: 


THE BOURSE PHILADELPHIA 



































| DONALD F. CAMPBELL - 
CONSULTING ACTUARY L. A. GLOVER & CO. “oe 
Orders tor single copies must be prepaid. 


Consulting Actuaries, Life Insurance Please remit by money order ov bank draft 
Accountants, Statisticians on New York, to avoid exchange charges. 


128 North Wells Street, Chicago THE SPECTATOR COMPANY 


CHICAGO NEW YORK 


160 No. LA SALLE ST. _ Telephone State 7298 
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JAMES H.. WASHBURN, F. A. I..A. 
Consulting Actuary SIDNEY H. PIPE, 
3|}LIFE INSURANCE — Ordinary, Intermediate, Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 


Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION Associate, » British Institute of Actuaries. PUBI ICATIONS 

Expert Advice on Domestic, Tropical and MAJOR E. S. ALLEN, D. S. O., 
Semi-Tropical Business Associate, " apemtal Society of America. 


420 LEXINGTON AVE. “NEW YORK CITY Ps —— — 
Room 101 Memorial Bldg., Nashville, Tenn. eo Metropolites Gide, Terente, Out. "al & E. I YTON 

: The undersigned are _ sole 
HAIGHT, DAVIS & HAIGHT, Inc. R. M. MESSICK agents in the United States for 
Consulting Actuaries Vibiners ; the old established publishing 
FRANK J. HAIGHT, President Consulting Actuary and Adjuster house of Charles & Edwin Layton 


INDIANAPOLIS Flatiron Building of London, England, whose long 
list of publications on fire, life, 


Omaha Kansas City DENVER, COLORADO : ; 

marine and other branches of in- 
surance embrace the most valu- 
able and standard treatises on 


SAMUEL BARNETT ALEXANDER C. GOOD these subjects. 


Consulting Actuary Send Ten Cent Stamp for 
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